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AS 10 OVBR-INSURANCE| 


ITS UNDESIRABILITY CONCEDED. 


Some of the Difficulties Encountered | 


by Fire Underwriters in Deter- 
mining Proper Values. 


The insurance commissioners of sev- 
eral States have recently made some 
yery pertinent remarks about over- 
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insurance, and its effect upon loss ra- 
tios. All that they have said thereon 
will be heartily echoed by underwriters. | 
It is perfectly true. It’s just as true as | 
the statement that there should be no | 
mosquitos. No one will attempt to con-| 
trovert that, but when it comes to say- 
ing there shall be no moquitos the 
applause is quite as sure, but folks don’t 
give away their screens. 

All agree that over-insurance is a 
temptation to the rogue, or one in fi- 
nancial difficulties, but to guard against 
it absolutely is a matter not so easily | 
compassed. Fire insurance is a per- 
sonal contract, the person is insured 
against loss that may be occasioned by 
having his property burned. The per-| 
fonal element is the most important 

» factor in the business, and no rules of 
underwriting can be formulated that 
Will set aside this factor. It may be 
faid in other words, that the business is 
done largely by faith in the individual 
and his personal honesty, by trust in 
the integrity of the policyholder. 

Now it is pretty generally agreed 
among underwriters that not over 10 
per cent. of all the losses that occur 
are due to incendiarism. It is probably 
safe to say that not over 3 per cent., 
if that much, are because of fires set by 
the owner tempted by having over- 
insurance. In every business there is 
waste—sometimes the cost of prevent- 
ing that waste is greater than the sav- 
ing eected. To take adequate meas- 
ures for preventing all cases of over- 
insurance would so increase the cost of 
doing business as to be prohibitive and 
amount to much more than the saving 
gained. 

For example: Consider the question 
as relating to buildings. Only an ex- 
perienced contractor can determine the 
sound value of a building accurately, 
and even the most competent will differ 

_in their estimates of the depreciation. 
Furthermore, the price of lumber, of 
Other materials and of labor, fluctuates. 
This will have little influence on smal] 
buildings, but on large structures it 
May mean a very appreciable item. 
The assessed valuation, to which one 
commissioner refers as being a safe 
guide to value, is really nothing of the 
kind as his own language indicates when 
he says these “are supposed to be ac- 
curate,” for the assessment rolls are 


(Continued on page 12.) 
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New York and Boston, Thursday, September 1, 1910. 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.... 


$27,307,672 
14,924,836 

1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 




















HOME ENDORSEMENT 


GAVE— 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


Ww. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 








$3.00 a Year; 15c. per Copy 


ACTION TAKEN BY BARRY 


| MERGER 


FORFEITED LICENSE. 
Michigan Insurance Commissioner Pre- 
vents Franklin Life from Doing 
Business in State. 

The first official action, at 
has been made public, of 
ance Department having 
zance of the recent 
Franklin sife f Spring 
mutual organization having as 
$5,300,060, surplus $750,000 and 
ance in force of approximate 
000,000, he La Salle Lifé 
cago, a new organized stock cor 
vith a capit of $100,000 art 
assets of 


atte! 


ss ther 
Statement of Department. 
ssued + 


ruling of Mi 


pany, l 
notified by 
partment t 
La Salle Fire 
changed from a mutt 
it lost its corporate 
ame an entirely new corporat 
a charter differing material] 
me under which the old 
been authorized to tra 

ichigan. F 

Commissi¢ 


lerminate; whet the mergé 
effected now is < 
stat » authority to 


Received Its Charter. 


A charter was issued to the ( 
Life Insurance Company of America 
the State of Pennsylvania, on Aug 

The company is being organized at 
Reading, by the Reading Finance & Se- 
curities Company. We are advised that 
nembers of the board of directors are 
being selected as rapidly as possible. 
There are to be 12 directors, and 8 of 
them have been selected. It is the aim 
of the incorporators to secure men who 
will constitute a strong backing for the 
company and give to it impetus once 


business is commenced. 





$10,000,000 in Four Months. 


Robt. T. Furman, general manager of 


| the Reliance Life, calls upon the agency 


force to secure an average of $2,500.000 
during the remainder of 1910, or $10, 
000,000 for the months of September, 
October, November and December, and 
he says the men will make good 
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NEW YORK INSURANCE REPORT 


ISSUED. 





PRELIMINARY FIGURES 





Superintendent Hotchkiss Says Statis- 
tics Submitted Indicate Return to 
Satisfactory Conditions. 





The preliminary report of the New 
York Insurance Department, showing 
the business for 1909 in the life branch, 
has just been received and contains 
some interesting tables. We quote from 
the report as follows: 

Assets. 

“Table 2 gives the assets of life in- 
surance companies doing business in 
this State on December 31, 1909. The 
gross assets were $3,467,474,821.41, an 
increase of $263,281,470.01, as compared 
with the previous year. Of this amount 
New York State companies have $2,031,- 
878,877, an increase of $130,118,909.27; 
companies of other. States, $1,435,595,- 
944.41, an increase of $133,162,560.74. 

he aggregate of premium notes and 
loans shows an increase of $1,407,- 
421.79 during 1909, while deferred and 
uncollected premiums have increased 
$720,500.15 

Liabilities, Surplus, Etc. 

“Table 3 shows in detail the liabilities 
of the several companies, the total of 
which, excluding gross surplus of $136,- 
193,836.64 and special funds of $37,412,- 
696.10, is $3,293,868,288.67. On the above 
basis the liabilities of the New York 
State companies as reported are $1,956,- 


065,901.56; companies of other States, 
$1,337,802,387.11. For New York State 
companies the gross surplus (including 
$3,189,000 of capital) is $45;492,624.82, 
special funds $30,320,350.62; companies 
of other States, surplus (including $7,- 
900,000 of capital) is $90,701,211.82, spe- 


cial funds, $7,092,345.48; aggregate sur- 
plus and special funds, $173,606,532.74. 
Income. 

“From table 4 it appears that the ag- 
gregate income of New York State com- 
panies was $380,868,125.23, an increase 
over 1908 of $20,957,194.78; other States’ 
companies, $310,267,000.81, an increase 
of $27,037,846.24, making the gross in- 
come $691,135,126.04, and the gross in- 
crease over the income of the preceding 
year $47,995,041.02. The net excess of 
income over disbursements for 1909 was 
$217,3: 36,085. 22, while for 1908 it was 
$187,418,198.19. The total premium in- 
come for 1908 was $493,872,986.41, for 
1909, $512,055,036.40. 


Disbursements. 


“Table 5 shows the disbursements of 
the year to have been $473,799,040.82, an 
increase of $18,077,153.99, compared with 
the preceding year; $206,924,961.89 was 
paid for claims, $73,037,204.76 for lapsed 
and surrendered policies, $62,185,532.98 
in dividends to policyholders, $1,858,- 
447.74 on supplementary contracts not 
involving life contingencies, $843,980 in 
dividends to stockholders, $44,157,294.91 
for commissions, $44,035,075.29 for sal- 
aries and medical examiners’ fees, $1,- 
162,231.84 loss on sale or maturity of 
ledger assets, and $39,594,311.84 for mis- 
cellaneous purposes. This classification 
shows that $344,006,147.37 was paid to 
policyholders, while the cost of man- 
agement, including dividends to stock- 
holders, was $129,792,893.45. 

Policy Record. 


“Tables 6 and 7 present the policy 
record for 1909, industrial business not 
included. The New York State com- 
panies issued 342,707 policies, insuring 
$576,108,902, and terminated 252,179 poli- 
cies, insuring $475,948,749. The compa- 
nies of other States issued 352,415 poli- 
cies, insuring $708,133,145, and termin- 
ated 172,227 policies, insuring $345,076,- 
195. The aggregate of the above is 695,- 
122 policies issued, insuring $1,284,242,- 
047, and 424,406 policies terminated, in- 
suring $821,024,944. Compared with 1908 
it appears that the companies issued 
102,515 policies more last year, and the 
amount of insurance written increased 
$174,864,906. There were 10,157 less poli- 
cies terminated in 1909 than in 1908, 


while $42,123,389 less insurance was | 
terminated. 

“The terminated policies are sched- 
uled as follows: 





Number Amount. 

IEE wioscecevees 55,714 $132,547,551 
ee 17,681 39,709,534 
en Pree 44,873 78,137,254 
Surrender ........ 124,807 250,031,006 
SAO iis vans uccwewa 180,748 270,909,576 
Decrease ......... 583 49,690.023 

ere 424,406 $821,024,944 


Increase and Decrease of Insurance. 

“Table 8 shows the business of each 
company as compared with the preced- 
ing year. The net increase of policies 
is 270,716, and of insurance in force 
$463,217,108. These figures are upon the 
basis of ‘paid for business.’ 

Policies Classified. 

“Table 9 is an exhibit of the kind of 
policies issued, by each company during 
1909, excluding industrial business. It 
will be seen that at the close of 1909, 
the companies doing business in this 
State had 5,757,447 policies in force, in- 
suring $11,110,457,172, classified as fol- 
lows: Whole life, 3,603,215 policies, in- 
suring $7,251,735,574; endowment, 1,824,- 
821 policies, insuring $2,819,692,392; all 
others, including term and irregular poli- 
cies, 329,411 policies, insuring $962,082,- 
186; total amount of additions to same, 
$76,947,020. 

Business in New York State. 

Table 10 is an exhibit of the busi- 
ness done in this State by each com- 
pany during the year 1909, including 
industrial business, and is as follows: 
Policies in force, 5,515,453, insuring $2,- 
431,017,825; issued during 1909, 1,001,692 
policies, insuring $372,020,470; pre- 
miums received, $89,820,254.51; claims 
incurred, $35,435,657.96; claims paid, 
$35,409,116.07.” 





MAKING GOOD PROGRESS. 





Vice-President McNamara, of North 
American Life, Reviews Success of 
the Company. 





In a letter to the field force of the 
North American Life of Newark, under 
recent date, Vice-President J. H. Mc- 
Namara, reviews the progress of the 


company, which shows that substantial | 
gains have been made all along the| 


jines. We quote from the letter as fol- 
lows: 

“Our total income from premiums 
and interest from June, 1907, (our first 
June) was $2,848.97; our second June, 
1908, $16,752.26; our third June, 1909, 
$22,178.82 and our fourth June, 1910, 
$61,379.78. 

“Our total income from premiums 
and interest for our first six months, 
year 1907, was $12,508.05; the first six 
months of our second year, 1908, $67,- 
865.90; the first six months of our third 
year, 1909, $122,771.68; and our first six 
months of our fourth year, 1910, $206,- 
493.36. 

“As you know, life insurance com- 
panies do a great deal more business 
the last half of each year than they do 
the first half. It is a conservative pre- 
diction that our premiums and interest 
will amount to over $500,000 for this 
year. 

“Our total expenses for the first half 
of this year are $3.90 per thousand of 
new business less than for the first 
half of last year, and our total dis- 
bursements, including taxes and losses, 
are $5.15 per thousand less than the 
corresponuing period of 1909. Our ex- 
penses last year for new business and 
taking care of the old business were 
about 60 per cent. of the average ex- 
penses of all companies ten years old 
or under, reporting on a paid basis, and 
about 50 per cent. of the expenses of 
the old companies on the same basis. 

“Our new ‘paid for business’ for the 
first six months of each year is as fol- 
lows: 

$450,000 for the first half of 1907. 

1,775,850 for the first half of 1908. 

2,528,271 for the first half of 1909. 

3,684,606 for the first half of 1910.” 

Mr. McNamara sets $9,000,000, as the 
mark for paid business during 1910. 





SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


Great Southern Life Insurance Company 








O.S CARLTON, Vice-President, Chronicle Bldg., 


CAPITAL AND SURPLUS, $1,000,000 


J. S. RICE, President 





Business written the first nine months 
OVER FOUR AND ONE-HALF 
MILLIONS 
** A plainly worded life insurance policy contract is one of 
the world's masterpieces.”’ 


Our policies are the simplest, the plainest, 
the fairest, the safest contracts ever written 
—so much so they are novelties. One agent 
has written in nine months, $755,000; an- 
other, $316,000 another, $307,000; an 
other, $292,000. 





If you think you can sell life insurance, 
write to me for terms. 


HOUSTON, TEXAS 











1894 


1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 s 
Surplus, 1909 F 


Gain in Admitted Assets 






° ° ° . $8,580,830. 58 
1,174,606. 34 


GROWTH UNPARALLELED 


Gain in Surplus 
eee ee $ 27,775.00 
-1,023,700.00 15k, 161. oo 
-1,201,977.14 314,044.74 





EIGHT I MILLION DOLLARS IN SECURITIES DEPOSITED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 


MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 














The Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334,038 
— ss 93,563,452 
1907 - - + 102,283,634 
1908 > = & 109,685,428 
1909 - : - 113,716,188 


Each year larger than any in the 
previous history of the Company. 








| NSURANCE MEN will note the signif- 
cant increase in The Northwestern's 
new business during the past five years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


centages: 
des Mortality Interest 
4.73 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

omnes Partnership and Corporation In- 


Por “farther information or an Agency, 
a 
H. F. NORRIS, 


























o 4 Bust 1868. Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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AN INTERESTING INTERVIEW 


BETWEEN AGENT AND PROSPECT. 








Arguments Pro and Con in Effort to 
Secure Name on the Dotted 
Line. 








Agent.—“Good morning, Mr. Jones, I | 
know you are a busy man and so will | 
take but a moment of your time. I} 
should like to briefly explain to you a! 
proposition by which a company I rep- 
resent, with millions of assets behind 
it, will guarantee to pay your widow a 
stated sum as long as she survives 
you. 

Prospect.—‘What’s that? Pay my 
widow! Why, | have no widow.” 

Agent.—“I know your wife is alive to- 
day, and well provided for, but suppos- 
ing you should die, are you confident 
she would be assured of a good income 
as jong as she might live? Now, my 
company is willing to step in at your | 


death and pay her a certain amount to| .« 


sive on every year of her life.” 

Prospect—“That sounds good to me; 
how do you do it?” 

Agent—‘“If you will pay us a certain 
amount each year until your death, or 
for a limited period of years, we will is- 
sue to you a contract in which we will 
guarantee to pay her a stated amount 
each year.” 

Prospect.—“*What is it—a life insur- 
ance proposition?” 

Agent.—‘The proposition is offered to 
you by a life insurance company, but 
instead of paying a large amount at 
death, we will act as a trustee for you 
and pay a certain amount for either a 
stated time, or for life, if you prefer.” 

Prospect.—‘That saunds rather inter- 
esting, but I have all the life insurance 
now that I can carry.” 

Agent—‘If you find difficulty in 
meeting your obligations now, how 
will your wife and family get along in 
case anything happens to you?” 

Prospect.—“Oh, VIl have to take a 
chance on that.” 

\gent.—“Yes, but you don’t take the 
chance—it’s your wife that takes the 
chance. It dosn’t make any real differ- 

> to you whether you die a rich man 
or a poor one; you can’t take anything 
with you into the next world.” 

Prospect —“Well, | intend to take out 
some more insurance later on, but not 
just now.” 

Acent—“How do you know we will 
‘hen be willing to do business with you? 
We only do business with healthy men, 
and you could probably pass our ex- 
amination to-day.” 

Prospect.—“But | can’t very well 
spare the money at the present time.” 

Azent—“If your income (or salary) 
was reduced 10 per cent. you could 
probably manage to get along, couldn’t 
you? Economize in little things, and 
you will be surprised how easily you 
can pay for more protection. A man 
can generally manage to pay for what 
he really wants.” 

Prospect.—‘Well, Vll think it over. 
Call in again.” 

\gent.—Bear in mind that you must 
have two things before you can get in- 
surance—health and wealth. You ap- 
parently have the health to-day, but de 
lays are dangerous—for instance, are 
you absolutely certain that you are go- 
ing to get home alive to-night?” 

Prospect.—“I acknowledge all you 
say, but | expect to be in better finan- 
clai condition later on.” 

Agent—‘“Then let me suggest a few 
simple ways by which you can increase 
your insurance at the present time 
without having to expend but very lit- | 
tle c ash.” 

Prospect.—“I should be interested in 
hearing of some easy way.” 

Agent.—“There are various ways. In 
the first place, we should be pleased to 
allow you to pay your premium either 
semi-annually or quarterly.” 

Prospect.—“But I understand’ the 
rates are slightly higher if | do it that 
way.” 


\gent.—Then take it on the annual | 





eH 


Mutual Life Insurance Company 
OF BOSTON, 


MASS. 





THE COMPANY |i 


I WANT YOUR BUSINESS—CAN I GET IT? 


Was Incorporated in 1862 under Massachusetts laws 


TH € WHY j is the largest Massachusetts Company 


the strongest Massachusetts Company 
Its Premium Rates are low 
Its Dividends are unexcelled 


THE HOW { fies every tnelltty for quick results 


THIS AGENCY | Has lite cenepseinger 
DO YOU KNOW OUR 18 PAYMENT LIFE RATES? 





Telephone 6030—6031 Cortland 





WILLIAM N. COMPTON, General Agent 


220 BROADWAY, NEW YORK CITY 











plan, and pay for it part cash and part 
notes.” 

Prospect.—‘But | don’t believe in giv- 
ing notes.” 

Agent.—“Do you realize that life in- 
surance is the only thing that a man is 
justified in going into debt for, for, if 
he dies, the insurance company will 
then step in and pay to his family the 
face of the policy, less the amount of 
the note. The balance will probably 
settle all the other bills and leave some- 
thing over for the family to live on.” 

Prospect.—‘Well, I’ll see what | can 
do. Let me think it over a few days.” 

Agent.—“Can you give me as many 
good, honest reasons for not deciding 
now, as I can give you why you should 
not delay any longer? In brief, my rea- 
sons why you should ‘do it now’ are 
that to-day you are in good health and 
spirits; that you can never get your in- 
surance for 2 less rate, as the premium 
increases year by year; that you feel 
the need of more protection and have 
partially acknowledged you could man- 
age to pay the same on one of the easy 
plans I have just explained to you. 
Think how much better satisfied you 
will feel with yourself and the world at 
large if you right now decide to do the 
right thing regarding the protection of 


your wife and family. Now, come on, 
and sign your name on that blank line, 
and I don’t think you will ever regret 
— 





With the Travelers’ Field Force. 
The Travelers announce’ several 
transfers, as follows: 

J. L. Orn, assistant manager, at Grand 
Rapids, Mich, transferred to a similar 
position at Bridgeport, Conn. Mr. Orn 
was originally a Connecticut man and a 
special agent for the Travelers in that 
State. L. Eastman Sawyer, assistant 
manager at Bridgeport, exchanges with 
Mr. Orn, going to the Grand Rapids 
office. 

Special agent G. C. Wuerth, recently 
engaged by the company, has been as- 
signed to the Reading, Pa., district 

M. P. Miller, counterman of the 
Hartford branch office ,has been ap- 
pointed special agent, in the same dis- 
trict. 

Cashier H. C. Rogers, at Des Moine 
lowa, has been transferred to the Hart- 
ford office, to succeed Mr. Miller 

Special agent H. M. Lieville, of the 
Hartford district, has been transferred 
to Boston, effective September Ist. 





CAPITAL - . 


Has been granted license for the sale 


(All territory west of the Mississippi River) 


FRANK A. WERNER. LOS ANGELES 
General Agent, Southern California and Arizona 
520-23 Security Building, Los Angeles, Cal. 


THE WESTERN STATES LIFE INSURANCE CO. 


SAN FRANCISCO 


of Insurance in California and Washington, 
Other Western States will be immediately opened. 

Issuing the most attractive line of policies ever offered. 

Now is the time to negotiate very desirable District and State Agency Contracts. 

Men who want to move to the great and prosperous West, and line up with a Live 
Enterprise, surrounded by boundless resources and possibilities should write to 


PRATT & GRIGSBY, General Agents, SAN FRANCISCO 


$1,000,000 


W. M. ELLIOTT 
General Agent State of Washington and Alaska 
605 Colman Bidg., Seattle, Washington 
L. S. ADAMS 
General Agent, State of Utah 
527-28 Newhouse Bidg., Salt Lake City, Utah 








BEAUTIES! 


a sample policy down there 


DID YOU EVER SELL A PRUDENTIAL POLICY 
ONE OF THOSE NEW ONES? 
EVERY MAN 
“SATISFIED CUSTOMER!” 


Call me up and give me your prospect’s age, and I’ll'have 


IN FIFTEEN MINUTES! 


THEY’RE CERTAINLY 
WHO BUYS ONE IS A 





like my commissions, too! 


to serve you! 





You’re sure to like the goods—so’s your customer- 
My telephone is 3474 Cortland, 
and‘l’m right here on the job waiting for you and 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 


you'll 


chance 








PAID AFTER SEVENTEEN YEARS. 





Another Remarkable Instance of Fair 
Treatment of Policyholders by 
New England Mutual. 





We give herewith a letter received 
from a subscriber, Charles L. Tomp- 
kins, of New York City, which is self- 
explanatory. Such examples as the 
one noted by Mr. Tompkins and that 
referred to in our issue of August 18, 
show that it is the greatest pleasure 
for first class life insurance companies 
to perform their part of the contract 


entered into with the assured. 


Mr. Tompkins’ letter is as follows: 

“In your issue of August 18 appears 
an interesting account of the payment 
of a $20,000 death claim by the New 
England Mutual Life, the period of ex- 
tended insurance as endorsed on the 
contract having expired. It is highly 
creditable to the company that imme- 
diately upon discovering a slight error 
in the calculation the right of further 
extension sufficient to cover the death 
was voluntarily acknowledged, proof of 
death requested and the claim prompt- 
ly paid. 

“While this is undoubtedly the course 
that would have been pursued by any 
reputable company, it calls to mind 
a somewhat similar case, also in con- 
nection with the New England Mutual, 
that once came to my attention. This 
case is even more interesting 

“About 1898, while in New Orleans, 
in agent of a leading industrial life 


company asked my advice concerning 
an o!d and lapsed policy he had found 
in the possession of his mother-in-law. 
The facts, as I recall them, were as 


follows: 

$1,000 had been is- 
sued in 1878 on the life of her husband 
ind lapsed after payment of three an- 


“The policy for 


ual premiums, the death of the in- 
sured occurring soon after. There be- 
ing no paid up or cash surrender pro- 
visions in the contracts of those days, 
t was deemed of no value and was 

ined b 1e widow simply as a 


“In the course of time it fell into 
son-in-law, 
red therein 
and it was 
sought my ad- 
vice. I did not see the policy, but fol- 
lowing his description advised that the 
company be written stating the facts. 
“To make a long story short, I after- 
ward learned that, by reason of this 
rimitive extension clause, liability was 
proofs of death accepted 


the hands of the agent 
whose interested eye discove 
in obscure extension clause, 


upon this 


nowledged, 


ind the claim promptly paid. No hem- 
ming and hawing here, no pleading of 
the statue of limitations, but full, 


h xh, through no fault of the com- 
any, tardy justice to the widow and 
beneficiary, seventeen years after the 
leath of the insured 
“It is said, ‘Some wives object to life 
insurance, but widows never,’ and the 
ason for the latter is obvious.” 









BRANCHING OUT. 
Western States Life to Enter British 
Columbia and Hawaiian 





Islands. 

rhe Western States Life of San Fran 
cise which was organized by Messrs 
Pratt & Grigsby, now general agents, 
has been licensed to do business in 
Oregon 

The company expects shortly to enter 
British Columbia, Alaska and the 


Hawaiian Islands for business 


L ow urance companies are taking 

Mobile property for loans in con- 
side eg ums and on the good confi- 
lence in the city’s ability to make such 
oans worth while. For some time the 
Equitable Life has had an appraiser in 
Mobile, and it is now announced that 
the Mutual Life and the New York 
' Life, have recently loaned an ag- 
sregate of $700,000 in the city. 


AP hae YP ARO ROMA SORE 
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HINTS TO BUSINESS GETTERS 





The Eastern Under- 
Life Ins. writer publishes a pam- 
and phiet entitled “A Bank- 


Savings Banks. ing Proposition” or “Two 

Methods of Saving,” 
which successful field men-say is one 
ot the best ever issued. 

At any rate it shows very clearly the 
advantage of investing money in life in- 
surance in preference to putting it in a 
savings bank, but no reason could be 
more convincing than that contained in 
a note written by a young man about 
te commit suicide, and which was print- 
ed in various daily papers on Monday 
of this week. It is as follows: 

“Dear Parents—All my money is 
zone. There is no use in living now. 
Good-by. HARRY.” 

The young man had saved up $1,300, 
which was in a savings bank of this 
city. A few weeks ago, according to a 
letter he wrote to his parents, he met 
an affable young man in Philadelphia, 
who said he was the son. f a wealthy 
lumber merchant of Georgia; that he 
was about to take a trip to Europe, and 
volunteered to pay all expenses if 
young Wersebe (the suicide) would ac- 
company him. The latter as stated, had 
$1,300 in tne bank, which he drew out 
preparatory to starting on the trip. This 
the young “Georgian” got hold of and 
disappeared. Grieved over his loss, 
Wersebe wrote the above note to his 
parents and committed suicide. 

Had the young man invested his 
money in life insurance, he not only 


any tendency in the direction he chose. 
* * * 


In the official organ of 
the Reliance Life, A. D. 
F. Reynolds, a represen- 
ative of the company 
tells where to look for prospects, as fol- 
lows: 

“Talk insurance to the man next door, 
then on the other side of you, and then 


Your 
Prospects. 


go across the street and talk to Smith | 


while he is watering his lawn; your 
landlord, groceryman, butcher, baker, 
ete., they are all sure customers if 
bandled rightly. Watch the papers for 
the man who has just made a bunch of 
money in mining, oil, real estate, or any 
other old way; he is going to increase 
his insurance. Watch for engagements 
and marriage announcements; those 
fellows can’t help taking life insurance. 
Then, when the family increases sell 
them some more. Make a friend of 
every customer; you are practically 
getting an assistant without 2 salary 
every time you do this. 

“Every man with an indebtedness on 
his business, home or other property, 
should always carry at least enough to 
cever the indebtedness. Keep on the 
lookout for partnership insurance. 
When you are in doubt as to where to 
go, go after your nearest prospect, but 
do not hesitate as you meet good pros- 
pects on the street, in the elevators, or 
any other old place, to then and there 
take them to a suitable place to chew 
it over; but unless the prospect can 
spare twenty minutes, enough to get his 








would have refrained from cashing in signature, make an appointment at his 
his policy, but would have developed cffice or home. Here you will find him 
the habit of investing funds, giving him if you are fifteen minutes ahead of 
a business knowledge counteracting time.” 

It is an old story to tell you that this monopolistic gain, which is decidedly 


is a great and wonderful world. But, 
realizing this fact, have you ever 
stopped to think how really great it is, 


and how very, very small a part one 
individual alone can play in this 
hustling, progressive age. Indeed, so 


very small a part is it, that the man 
now-a-days who will not join hands 
with his neighbor, is submerged in the 
flood of activities, and his cause is lost, 
or if not entirely lost, can never attain 
to any high standard. Everywhere, in 
every vocation, there may be found 
those who follow the calling only for 
some selfish, momentary gain, to whom 
it matters not whether his aims be ac- 
complished legitimately, or otherwise, 
and most frequently, the latter. These 
individuals, or concerns, as the case 
may be, are likely to spring up any- 
where, at any time, and usually flourish 
for a while, but sharp practices and un- 
sound methods cannot last and they 
sooner or later go under, leaving in 
their trail demoralized conditions and a 
wounded public confidence. These 
things invariably terminate in loss to 
the fellows who are doing business on 
the square. 

There is but one way to successfully 
meet and offset these pirating and ille- 
gitimate practices, and that is by co- 
operation on the part of those doing 
an upright, legitimate business on a 
principle of “live and let live.” If a 
spirit of co-operation predominates in 
any community, or business, there you 
will see thrift, and in this method only, 
lies the hope of high attainments. 

In this advanced age, when public de- 
mands are extremely exacting, each one 
should co-operate with the other in his 
particular line, and endeavor to bring 
his product or service to the highest 
possible standard of perfection. It is 
by co-operation and exchange of experi- 
ences with one another that in a short 
time all may learn and profit by that 
which would take one individual a life- 
time to discover. Individuals and firms 
are thus enabled to become great public 
benefactors, where they would other- 
wise be very insignificant, at best. 

However, co-operation can be carried 
too far. Co-operation can be carried on 


to the detriment of others for some 





wrong, and should at all times be dis- 
couraged rather than encouraged. Mon- 
opoly always tends toward the destruc- 
tion of competition and eventually takes 
the very life out of business and ends 
in corrupt trusts. Co-operation should 
be practiced by individuals, or corpora- 
tions, with a view to serving the public 
more efficiently, thereby enjoying larger 
profits on their business, and not to 
force an unsatisfactory product upon 
the public at an exhorbitant price by 
the power of monopoly. There are 
three reasons, therefore, why co-opera- 
tive methods should be adopted and fol- 
lowed to promote good, clean, healthy 
business: 

1. Protection against hostile, pirating 
and grabbing competitors. 

2. To establish a higher standard of 
perfection in your particular line of 
business. 

3. To secure greater profits by in- 
creased business and a satisfied public. 

If agents, generally, would adopt a 
spirit of co-operation in their particular 
localities, they could work marvelous 


good in the conduct of their business; | 


in fact, there are places where the rep- 
resentatives of different Health and Ac- 
cident Insurance Companies now co- 
operate with one another in many 
phases of the business. The practices 
of cutting rates, rebating, etc., have in 
many instances been discontinued, 
which condition could not have been 
brought about in any other way. They, 
by this method, are also enabled to 
drive the crook and the grafter from 
their community and force him to seek 
other fields of operation or quit the 
business. 

Certainly, agents should co-operate 
with one another wherever, and when- 
ever possible, and at the same time co- 
operate in every possible way with the 
home office. In fact, this spirit of co- 
operation should, for the welfare of the 
business, abound on every hand—in the 
Home Office, amongst the agents and 
with the various Companies. Just as 
surely as there is a lack of co-operation 
there is bound to be discord, and its 
effects are always detrimental, not only 
to the fellow who has the grouch, but 











MICHIGAN STATE LIFE 


DETROIT 
Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. | 
Address, 

FREDERIC APPS, 

President 





letter. 














ATTENTION 


Any man who can bring to our 
service some education, diigence 
and address, can make a fine income 
in a dignified way, 








This is an opportunity to make a 
profitable connection, as my Com- 
pany is offering an unusual fast se!!- 
ing contract, with special feature. 


Our Agents are busy and prosper- 
ous, and are not driven by the Home 
Office. Come and Prosper. 


If you are interested, write 
W. R. ELLIS, General Agent 
328-329 First National Bank Bldg. 
HOUSTON, TEXAS 








Give three references first]! 
7 | 
| 
J 
to all who come in contact with it.—| 
C. H. Boyer, U. S. Mgr. Industrial De- 


partment of the General Accident. 





F. E. McMULLEN AN OFFICIAL. 





Appointed Second Vice-President and 
Agency Manager of Provident 
Savings Life. 





As we go to press we are advised that 
Frank E. McMullen, general agent of 
the Aetna Life at Rochester, N. Y., and 
ex-president of the National Associa- 
tion of Life Underwriters, has been ap- 
pointed second vice-president and agen- 
cy manager of the Provident Savings 
Life Assurance Society, the appoint- 
ment taking effect September 1. 

Mr. MeMullen ‘has a national standing 
of the highest degree among life insur- 
ance field men, and it goes without say- 
ing he will have the good wishes of the 
fraternity for success in his new field 
of labor. 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 











Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
Debtors and Creditors, Partners, Women 
and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 


AGENCY ARGUMENTS 
AND 
PRINCIPLES OF LIFE INSURANCE 


By HENRY MOIR 
Table of Contents Includes The Following: 


Part II.—Principles of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 
Dividends (Bonuses) and Their Sources. 
Supervision. 
Annual Statements. 
Comparisons. 
Definitions of Words. 





TAM the 


| 
Valuable Work for General Agents and Solicitors. 


Special Prices for Quantities. 


Address “THE EASTERN UNDERWRITER,”’ 105 William St., New York City. 








for $200,000 during 1910. 


His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 


“It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1909; another who produced $127,000 during 1909 and who I am sure will pay 


“The space I bought from you produced the insurance I desired” 


If this has been his experience, why not yours? Rates furnished on request. 
THE EASTERN UNDERWRITER, 105 William St., New York City 








methods of men of large means. 
their methods of doing business. 
to refresh your memory, the pamphlet 


ee 





Approaching Large Prospects 
Many small agents do not sufficiently familiarize themselves with the affairs and 


It is difficult for them to think in their terms, to understand 
BEFORE YOU APPROACH A LARGE PROSPECT, read over 


*DO RICH MEN NEED LIFE INSURANCE ?”’_ppwarp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies 
is published by The Eastern Underwriter, and may be obtained at the following prices : 


Address THE EASTERN UNDERWRITER 


105 William Street, New York City 
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DIVIDEND SPECULATORS. 





Mutual Life Again Warns Policyholders 
Not to Sacrifice Accumulations 
Soon to be Paid. 





That firms or corporations having for 
their object the purchasing of deferred 
dividend policies in order to make a 
profit out of the accumulations at the 
expense Of the assured, leave no stone 
unturned to carry on their contemptible 
traffic, is shown by the fact that they 
even try to get company employes 
to betray their trust. Representatives 
of the Mutual Life of New York recent- 
ly received from a firm in New York 
City a circular letter which contained 
the following: 

‘It is of important interest to you 
to know that in every case where a 
policy is purchased by us through a 
correspondent, we pay to him an ade- 
quate commission for his services. 
Upon receipt of description we advise 
our price for policy and state your com- 
mission in a separate letter, or if de- 
sired by you, we will include the com- 
mission in our offer, allowing you to 
make your own terms with the seller. 
In submitting a policy to us state which 
plan you prefer; otherwise we will in- 
dude commission in our offer.” 

In the official bulletin of the com- 
pany, the proposition is commented 
upon as follows: 

A Deceptive Game. 

“Deferred distribution contracts which 
will be entitled to a considerable divi- 
dend within two or three years are the 
kind sought for. When such a policy 
is surrendered to the company before 


maturity, the latter cannot lawfully al- 


low anything on account of the divi- 
dend soon to accrue, in addition to the 
regular cash surrender value. These 
policy buyers well understand this, and 
by offering a small fraction of the com- 
ing dividend in addition to the sur- 
render value, they persuade the policy- 
holder that they are giving him a big 


bargain. In reality, they are swindling 
him out of much that he should have; 
for their own purpose is to take an 


assignment of a policy, pay the two o 
three premiums yet remaining, and at 
the end of the distribution period draw 
the guaranteed cash value, plus the ac- 
cruing dividend, thereby reaping a tre- 
mendous profit on their investment. 

“If the policyholder should die in the 
meantime, they get the face amount of 
the insurance which the _ beneficfary 
should have had, and their profits are 
immensely increased. If, at the end of 
the dividend period, the insured is in 
bad health—not likely to live long—the 
purchaser merely draws the dividend, 
maintains the insurance in force, and 
soon thereafter, on the death of the in- 
sured, receives the face amount of the 
policy.” 

A Point Overlooked. 

It is pointed out that if the assured Is 
in need of money all life insurance 
companies will consider a loan of a 
large proportion of what the buyers will 
pay. Thus the policyholder can keep 
his policy in force and afterward draw 
the entire dividend himself. If he dies 
in the meantime, his family will get the 
proceeds. If he is in bad health when 
the dividend comes due, he can draw w 
in cash and hold the policy for the 
benefit of his family. 

“It ought to occur to any policy- 











OPEN FOR PROPOSITION 


Insurance man with fourteen years 
experience in life insurance in north- 
eastern Pennsylvania, wishes the right 
proposition for a good territory, either 
on a salary basis as district agent, or on 
a general agency basis. A-1 references. 

Address ‘‘ Scranton,”’ 

care The Eastern Underwriter, 
105 William Street, 
New York 

















holder,” says the bulletin, “that if these | 


people find it profitable to employ | 
agents and solicitors on big commis- | 
sions to purchase deferred dividend | 
policies from them, which they them- 
selves will carry to maturity for the 
sake of gain to be secured, it would 
pay the insured himself to keep his 
policy.” 





ROYALLY ENTERTAINED. 





A. J. Birdseye Gives Mutual Benefit 
Agents Great Treat on His 
Farm. 





The Connecticut agents of the Mu- 
tual Benefit Life, with their wives and 
a number of friends of A. J. Birdseye, 
general agent, went to Mr. Birdseye» 
home in Farmington on Thursday of 
last week and spent the afternoon and 
evening having a good time. After 
taking time enough to eat some Hart- 
ford Club clam chowder on the veranda 
at noon hour the visitors started on a 
tour of inspection of a portion of the 
forty acres that make up Mr. Pirdseye’s 
grounds. The model barn with the 
prize Guernsey cattle, the water pump- 
ing station, the hennery and the fields 
and woods were inspected. Then they 
returned to the grove by the side of 
the house, where two sheep had been 
baking for about five hours, and had a 
sheep bake dinner. Corn and Irish and 
sweet potatoes and watermelon, as well 
as minor and less essential things, ac- 
companied the sheep meat. 

During the dinner the Charter Oak En- 
tertainers, three colored men, gave an 
added Southern touch to the meal by 
playing banjos and singing melodies 
that ranged in point of age from such 
a near-classic as “Lindy” to “My Wife’s 
Gone to the Country.” 

After sunset every one gathered in 
the house and listened to the imitations 
of Walter Hitchcock, Harry Lauder and 
other inimitable persons on our modern 
stage as given by M. O’Keefe of Hart- 
ford, accompanied by Walter Soby. 

A Dutch supper was served at 9 
o’clock. Following these refreshments 
they were all prepared to talk of the 
great value of insurance, and this was 
a subject for general discussion for 
about two hours. 

Among those present were: Harry K. 
Taylor and wife and Dr. and Mrs. F. B. 
Willard of Hartford; Rev. and Mrs. C. 
E. Roberts, Farmington; Henry J. 
Houge, Hartford; Charles H. Tunpin, 
Rochester, N. Y.; James P. Campbell 
and wife, New Haven; L. L. Gildhardt 
and wife, Bridgeport; William H. Root 
and wife, New Britain; Harry H. An- 
derson and wife, Mystic; Richard Green- 
ing, Hartford; George W. Green, Water- 
bury; W. W. Chamberlain, New Haven; 
W. H. Kehoe, Naugatuck; C. M. Church, 
Waterbury; Miles F. Norton, Winsted; 
John F. Johnson, Derby; Walter Burn, 
New Haven, and Arthur W. Rood, Hart- 
ford. All voted that they had had the 
“time of their lives.” 





Semi-Annual Dividend. 





At a meeting of the directors of the 
Scranton Life Insurance Co., of Scran- 
ton, Pa., held on Friday last, a semi-an- 
nual dividend of three per cent. was de- 
clared. The fact that the company’s 
stock is on a 6 per cent. basis, has 
doubled its market value since Novem- 
ber, 1908. 





Best’s Life Report. 





From the Alfred M. Best Co. 100 
William street, New York, we have re- 
ceived the 1910-1911 issue of Best’s 
Life Insurance Report, which is a val- 
uable work of reference, pertaining to 
legal reserve companies transacting 
business in the United States and Can- 
ada, and fraternal and assessment so- 
cieties operating in the United States. 

It gives data that is not to be found 
in any other single publication. 





Admission into Ohio has been receiv- 
ed by the Munich Reinsurance Company 





State Mutual Life Assurance Company 
OF WORCESTER, MASS. 


BURTON H. WRIGHT, President 
New Business Gains 


53% - Increase 1909 over 1908 - - - . 53% 
30% - Increase 6 Months 1910 over 1909 - 30% 


(Paid-for Basis) 


13% - Increase 6 Months 1910 over 1908 - 73% 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 








TEXAS 


The Best Life Insurance Field in the Country 


es 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Eest Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 


ORGANIZED 1880 
ST. PAUL, MINN. 


The advertisements in this journal show that all companies “ want agents."" In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more fur certain work it wants done, 
than willanother company. We have no way of knowing that you contemplate a change, 
that you are not entirely satisfied If you will give us the high sign, we will be pleased to 
show you what we have to offer. Men of large caliber wanted in Michigan, Illinois, 


Nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, 8t. Paul, 
Minnesota. 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 


Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 
Gross Assets January 1,1910 - - - $45,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 














of Germany. 





WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THe EasterN UNDERWRITER 
105 William Street, New York City 
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GAIN 









the loadings on gross premiums, 
ance expenses incurred, 
ed, instalment expenses 


Interesting tables appearing in the 
preliminary report of the New York In- 
surance Department, are whatare term- 





incurred, 


insur- 
interest earn- 


el Table 11 and Table 12,the former be- 

and loss exhibit, 
two parts) 
gins and expenses for the first year of 


ing a gain 
latter (in 


insurance. 
Table 11, 


the year. 


premiums, 


gives the sources of the in- 
crease and decrease in surplus during 
It is compiled so as to show 


and the 


mar- 


dends paid 
holders. 


mortality, 
gain from surren- 


terest required to maintain reserve, ex- 
pected and actual 
loss from annuities, 
dered and lapsed policies and from in- 
vestments; also gain or loss from mis- 
cellaneous sources and loss from 
stockholders 


and 


gain or 


policy- is 


in- 


divi- 


Under 


Table 12, Part I, 
margins and expenses*for the first year 
of insurance; Part II, carries the same 
cata for the companies’ total business. 
97, of the Insurance 
Law, joint stock corporations are not 
required to make this return as to their 
total business provided they issue only 
non-participating policies. 
supplementary 


section 


to table 11. 


produce the tables herewith: 


AND LOSS EXHIBIT—PREMIUMS, MARGINS AND EXPENSES UNDER 
SECTIONS 97 AND 103 OF THE NEW YORK LAW AS COMPILED 
BY THE NEW YORK INSURANCE DEPARTMENT 


shows premiums, 


This table 


We re- 


Showing sources of increase and decrease in Surplus of Life Insurance Compantes transacting business in this State 


for the year ending December 31, 


1909. 













































































































































































Interest 
Investment — ~ Gite tan 
Loading Insurance Gain from Interest Net income required to ain fro’ 
AN on expenses i ed ——- from interest maintain interest 
COMPANIES premteme saanieel loading earn incurred cate 
$62,165 $42,255 $19,910 
$62,546 $91 ,025 —$28,479 one | : : ‘ 5,866,848 
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Mutual Benefit, N. J } 3,508,725 3,314,852 193873 5,934,197 302,494 5,631 , 703 4.113.435 1,518,268 
National, Vt 1,182,942 1,142,139 40, 803 2,164,147 70,469 2,093, 678 1,488, 184 605 494 
11568 ,102 1,265,331 9 M27 771 2'255,518 185.465 2,070,053 1,697,573 372, 
New England Mutual, Mass 568 , ’ | 
Northwestern Mutual, Wis 7.747.360 5.463.654 | 283706 12,055.37 684,43: 11,370,946 8,010,425 3,360,515 
Penn Mutual, Pa | 3.733.028 2'918,043 | sar rat 5,159,263 574.523 4,584,740 2;970,402 1,614,338 
Phoenix Mutual, Conn. . 890,345 940,692 | — 37 1,355,421 ,702 1,262,719 937 ,364 325, 
| | ° 
Pittsburgh Life and Trust, P 564 , 669 440,209 | 124,460 1,226,439 376,758 849,681 788,350 | 61,331 
ony rage Bey § 1,475,793 1,673.519 —197°726 3:219/147 3,219.147 2,312:117 907'030 
Prudential, N. J 21 954.722 22" 648.380 —693 658 8/361 ,195 462,549 7,898 , 646 4959318 939, 
State Mutual, Mass 1,051,73) 832002 | 219°729 1.475.331 100/853 1,374,478 11521305 223,173 
Travelers, Conn. . , 667.287 1,311,816 | 2°487 612 159,120 2,328,492 1,677,101 | 651,391 
Union Central, Obio | 2,008,617 | 1,955,822 ‘| 4,400,493 384,118 4,076,375 2,214,547 | 1,861 828 
Union Mutual, Me | 488,309 | 402'979 | 677,136 | 60,257 616,879 524,355 | 92.5 
Total $72,025. 5189 | $57,447,571 $61,035,420 $43,197,404 | _ $17,838,016 
New York State Companies | $50,962 ,326 5,709,462 $83,915,738 $58,422,217 | $25,493,521 
Companies of Other States 57,447,571 4,578,218 61,035,420 43,197,404 17,838,016 
“ } : 
Aggregate $128,757,577 | $108,409,807 | $20,347,680 $154, 807,732 | "$9,916,578 | $144,951,158 | $101,619, 621 | $43, 331,537 
— “| i pene ae 
PANTT | Expected | Actual Gain from Gain or loss a veh nae Gain or loss —" Loss from | Loss from Gain or loss 
COMPANIES rtul { 0 : from . rom , : dividends dividends to in surplus 
r } mortality mortality nd lapsed miscellaneous P 
| ) | annuities : sulicies investments . pce a to stockholders) policyholders | during 1909 
= he | a5 | 
Renbaie $210,444 —$52,022 $4,582 $57,156 $5,536 
Equitable . } 41 12, 101 ,373 1,716,381 $22,314 | 1 80,544. | 3, 329300 $7,000 9,517,345 -einie 
Germania 792 842 192 ,737 —10,95! 192 , 388 786 455 24,000 803,318 159,347 
Home 602,998 279.008 —19/112 132°060 420.767 } 15,000 360.856 640,149 
berty | 7,285 79 1,586 1,426 - —17,804 
Manhattan 806 500 _ 754,019 52,481 348 52,173 358,648 | 22,307 26,000 ° 372,283 204 ,020 
Metropolitan 16,892 | 32 15, 754/575 1,137,749 36,621 2,886,157 4,426,290 | 951 |342 140,000 6,792,956 7,779,313 
4 Ses 99/4 - 88 
Mutual 16,728,282 | 12,799,016 3.929 ;266 158,468 578, 1 6,539,558 | —11,333/526 11,418,947 | ..7.:: i 
New York 0,682,500 | 15,818,271 4.704, 230 56.445 1 407.645 1, 381 934 —13) ‘910, 932 8,779,278 Pt 
ost: 34 U8 5,592 ),2 250 | 17,281 ae 21.5 
eee e . “ ape 
Provident Savings 978,318 118,827 ~4,057 72,11 8,003 OPES oo iccas 2 
Security Mutual | 462,190 | 213,810 | 101 31524 51824 | F357 ‘851 ee 00: 808 708'305 
United States 356610 | 48,614 | —5,479 20906 66,821 | 10°385 18,480 89/486 97,891 
j , 7 } | | 
#tna, Conn $2,047,226 $920,134 | $3,115 | $259,202} $1,247,737 | $533,334 $275,657 130; $1,630,414 
Berkshire Mas 54 208 173,924 30,582 | 73,607 | 68.717 366,545 | 
oni 250, ~37 433 52,446 | | 548 9,036 | 
Columbian National, Mass | 241/513 110,220 —83 09.729 5 | = 82990 70,000 57.671 
Connecticut Genern!, Conr 163,086 | 230 796 —919 22,254 | 1,268 13,500 598 | 
Connecticut Mutual, Conn 1 824 835 619,322 —7,099 89,136 | | 410 1,306,417 | 
1,358 804 158, €52 —1,740 71,748 | 115,519 388 ,607 | 
mie 4.376, 639 638,539 | 370290 227,751 3,370,566 
4. Mae 1.318 se * ot 076 120.121 Pete 1,251,007 | 
3,289 582 | 76, 76,75 —205,08 31492 /515 
| j j rf ' 
1,644,608 | 1,004,533 | 640 , 165 205 | —53,15 
M 21095.852 | 1.193.496 | _ 902386 96.953 | Sos 1 298446 | 
; Sinan | seman) site| 308 643 | — 22,230 9:321/118 | 1,337,839 
1'190'309 Ween eg 223.990 857.8 2,490,300 983 498 
d ‘02, | 27 6 . —17,315 Ol | —73, 802 
' | 
st, P 915,737 | 749,005 166 042 —F 589 120.541 | 9 on | = 
Pp ° OS 5,042 | 586 Al | 9,285 80,000 150,83 169,978 
Liter oe | tae SS |, 08.08 | 4.488 | | 9.008 113,304 | 11761404 | 1,417,806 
1°931'406 | ain eee | 29870173 | 9,183 | 2,108,154 —1,394 200,000} 8,431,323 | 565,912 
| i'9as'338 | a.gae bor 4 4,285 58.752 | —20,359 | "782,152 391 ,478 
| oo 335 867 | 9,468 | 2,500 301,517 | IA 432 250 ,000 | 133, 937,527 
Union Central, Ohio | 2,648,770 | 1,574,164 | 1,074,606 | 7,682 v1 | 20 35 ( 
wine a 18,7 074 606 ~7,08 128,741 | 65,925 £20 , 352. ; 853.968 548,102 
Osten Mutaol, He 2 | 40. 100,727 638 76,085 171,487 22749 a | ‘ 128,098 490.442 
wae 004,624 208 | 966.283.838 — $201,416 | $5,015 018. 043 _$5,982, 282 | #2, 422.091 | $930,157 |_s $39,838,946 | $8,205,428 
Compre of Oxo Sete ates | Se ae S3| ta) %s aie | Peas S| ese] Sees |e 
“ ae ae PE ie ea soate A teicnsncieedl ’ owl 2.08 , 305 426 
Aggregate $137 747 799 ‘$106. 985 08 | ~ $90,762,435 $23,080 | $12,268,190 i $97. on. “459 | $1, $1,109, 637 657 | $78,134,983 | —$46,212,473 
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1860 50th Year 


Home Life 


1910 


Insurance 
Company 


of New York 


GEORGE E. IDE, President 


I is osinatbnianwee $23,626 ,018.63 
Liabilities (including Di- 
vidend Endowment 
eee os ecccee 21,858,691.59 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus.......... eo 2,967,397.13 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 





gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 


count. 














BERKSHIRE 
LIFE INSURANCE C0. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 


sachusetts, commends itself both to policy- 


holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week——— 
Subscription $3 Per Annum 














IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy-holders no company 


surpasses The 
Union Central Life 


Insurance Co. of Cincinnati 


$74,523,966.28 
Bacto 324,302.92 


Assets . 
Liabilities - 


Good openings are eccurring from time 
totime. Address 

JESSE R. CLARK, President 

ALLAN WATERS, Sup’t of Agents 
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September 1, 1910. 





THE EASTERN UNDERWRITER 








Showing Premiums, Margins and Expenses for First Year of Insurance for the year ending nists 31, 1909 (Secs 
tion 97 of the New York Insurapoe Law) 



















































































—————— — 
MAnains - Expenses 
Pr Excess of 
iret year's margins 
COMPANIES re oe 
. Loading on | Mortality Total P Medical and Other Total expenses 
: = . gains margins or expenses expenses 
—ooo 4 
episeinctey was $25,170 43 $7.734 57 $9,545 00 $17,279 57 $13,400 13 $2,838 51 $16,238 & $1,040 93 
RNs.» :- 11", we awa ypuasonens 3,786,208 18 | 1,084,673 60 | 1,140,560 75 | 2,225,234 35-| 1,704,503 81 | 280,644 83 | $105,535 72] 2.000.684 36 134,549 99 
ID. .c.40. ) oibnceptved- pe 497,948 79 | 121,229 17 115,710 71 236,939 88 188,772 97 33/920 92 100 222/793 89 14,145 99 
MG... .<:s602-os0eneee¥iaes 322,168 43 79,386 37 116,213 63 195,600 00 141,935 03 21,587 60 163,522 63 32.077 37 
Liberty. ; cicov ameiad 10,343 21 1,416 42 4,457 00 5,873 42 4,299 40 1,139 25 563 75 6,002 40 —128 ¥8 
Midleton. ....4600s6-200emneseecess 165,185 16 43,846 53 65,770 20 109,616 73 72,258 48 15,194 34 200.00 87,652’82 | 21,963 91 
Metropolitan 4,442'053 36| 630,902 87 | 1,382,221 94 | 2,012,524 81 | 1,303,603 89 | 385,319 80 27,982 29 | 1,716,995 98 | 295,528 83 
Mutual 3,460,040 70 | 1,026,633 63 1.196.456 7i | 2,213,090 34 | 1,526,848 09 | 310.739 93 72,897 42 | 1,910,485 44.| 302.604 90 
ORE AAS GATE LS 5,894/988 00 | 1,668,133.00 | 1,764,464 00 | 3,432,507 00 | 2,688,683 00 | 300,660 00 12,856 00 | 3,002,199 00 430,398 00 
De | ee ee ScBocesrvsneas F b0dcamece as 9 eaecdesescovce eedeoesessecsss Sa eeseoeee - ws . se * é és camslee 
Provident Savings 51,930 34 7,171 63 25,907 95 "33,079 58 12,609 78 879 00 : 13,488 78 19,590 80 
ity Mutual 194/428 11 19:715 30 25,995 61 45.710 9t 35,833 82 ED wiinssoee 44,045 36 1,665 55 
Pited States 30,868 62 5,130 22 14,374 19,505 12 11,304 53} = 2,954 50 | 14,259 03 5.246 09 
cd $589,836 98 | $138,658 45 $166,738 59 $305,307 04 $226,236 25 | $55,022 75 | | $281,259 00 $24,128 04 
Bina, C te s tests eve $115,008 71 62.728 31 162,507 02 225,235 33 141,797 06 37,496 50 | | 179,293 56 45.941 77 
Berkshire, Mass... 136,896 72 32/530 51 42;409 00 74,939 51 54:435 20 10,075 29 | 64,510 49 10,429 02 
Colonial, N vibsgdesedss 41,466 02 6,219 90 15,833 00 22,052 90 14,199 36 7,325 50 | 21.524 86 528 04 
Columbian National, Mass... 0.22.2... 200/849 39 27,293 24 80,194 71 107,487 95 72,944 40 18,301 45 | $14,650 35 105,896 20 1,591 75 
‘ Gein j $109;957 32 22,931 85 31,050 O1 53,981 86 45,353 77 7,724 99 | 53.078 76 903 
GRRAEE CUS LICREER WH. 200+ == necouss | $97,929 85 9,177 57 48,848 00 58,025 57 35,917 38 6,021 50 | 41,938 88 16,086 69 
} 
Connecticnt Mutual, Comm........-..20+s200: 550,636 26 | 128,748 00 177,513.13 306,261 13 199,895 23.| 34,845 14 | 18,008 28 252,838 65 53,42 48 
Fidelity Mutual, Pa fe ] 550,932°32 | 132,334 51 168,443 59 300,778 10 241,407 60 37,616 35 | 19,240 97 298 264 92 2,513 18 
John Har cx teehee. | 1,116,499 20 | 245.098 00 370,453 00 615,551 00 461,424 59 | 124,003 78 | 585,428.37 | 30.122 63 
Massachusetts Mutual, Mass.......... ‘| "984'804 26 | 2371462 73 357,399 00 594,861 73 382,010 14 73,747 48 | 18,359 93 474,117 55 120.744 18 
Mutual Benefit, N.J..... | 2,140,150 99 | 505,118 91 | 683,968 00 | 1,189,086 91 1219 52 | 134,765 03 530 57 967,515 12 | 224.571 79 
‘ { £459,727°81 | 127,777.23} 187,364 77 315,142 00 2,601 72 42,118 25 1,263 13 245,983 | 69.158 90 
National, Vt -. ‘| $24,497 12 3,046 45 | 11,220 52 14,266 97 9,144 67 "683 17 70 09 10.897 3 | 3.369 04 
New England Mutual, Mass ee | 736.413 74 | 188,365 35 266,772 12 455,137 47 336,714 28 627034 33 1,428 84 400:17745 | 54,960 62 
Northwestern Mutual, Wis....... ... ..| 3,656,050 29 | 888.893 00 | 1,363,140 00 | 2.252.033 1,594,916 48 | 210.305 70 1,805,222 18°| 446/810 82 
Penn Mutual, Pa ‘ ide: | 1,960:420 93 | 457.950 48 ‘776,199 33 | 1,234,149 81 872,992 136:461 56 11,948 79 | 1,021,402 65-| 212,747 16 
Phoenix Mutual, Conn. 528,027 85 | 143,944 65 170,441 17 | 314,385 238,106 10 43.874 09 1,996 44 283,976 63 | 30,409 19 
Pittsburgh Life and Trust, Pa... 90,982 08 15,176 20 | 45,624 68 ” 60,800 88 24,783 38 4,119 54 400 04 | 29,302 96 31,497 92 
Provident Life and Trust, Pa. .. 805,133 03 | 147,515-47 | 286,680 27 434,195 74 290, 524 63 39636 01 330/160 64 | 104,035 10 
Prudential, N. bi 4,190,518 19 576,662 70 | 1,577,994 91 2,154,657 61 1,496,879 29 475,979 29 2,250 00 1,975,108 58 | 179,549 03 
State Mutual, ihass 497,888 58 | 115,255 62 | 160,405 54 275,661 16 200/108 31 32049 20 232'157 51 | 43.503 65 
Travelers, Conn... . 848,148 58 | °129,093 00 | 313,126 00 442,219 00 345055 00 61,3 1 00 5,799 74 412.685 74 29.533 26 
Union Central, Ohio 1,094,419 59 | 257,300 45 302 746 al 620,047 26 449,404 55 59,140 92 508,545 47 111,501 79 
Talon Mutual, Mo....0..  oss.ccces 117,355 44 30,658 38 | 38.660 89 €9:319 27 49'884 53 8,746 25 58.630 78 10,688 49 
hehe sicc2 chat | $21,944,551 25 [$4,629,940 96 | $7,865,734 06 | $12,495,675 02 $8,818,955. 4 4s17 724.9 925 07 | $96, 037 7 | $10. 639,917 98 | $1,855,757 04 
New York State Companies. . | $18,881,432 33 |$4,695,373 31 | $5,851,678 40 | $10,547,051 71 | $7,704,142 93 [$1,364,090 22 | » $220,135 18 | $9,288,368 33 | $1,258,683 38 
Other State Companies............. 21,944,551 29 | 4,629,940 96 | 7,865,734 06 | 12'495,675 02 | 8.818°955 74 | 1,724,925 07 3.087 17 | 10,639,917 98 | 1,855,757 04 
Rail ic. sseoiy $40 825 ,983 58 (89.25.34 27 $13,717,412 46 | $23,042,726 73 "$316,172 35 | $19,928,286 31 $3,114,440 42 





$16,523,098 67 (83. 089,015 29 








Showing Premiums, Margins and Expenses on Total Business, for the year ending December 


t Participating. 


+ Non-participating. 


of the New York Insurance Law) 


31, 1909 (Section, 97 
















































































Mancixs | Expenses 
| a Excess of total 
ie al | margins over 
COMPANIES. entities total insurance 
Loadings “yy Total margins iene i ane expenses 
| | } j 
Bank LS ee = 
Equit $52,595,050 82 | $11,765,776 34 | $1,140,500 75 | $12,906,337 09 = 676, 122 34 $1,325,632 06 | $9,350,440 28 $3,555,846 81 
Gern 5,190,525 42 03612 | 115,710 71.| 1,214,746 83 71 143,041 17 1,046,604 54 198,052 29 
Hon 3,535,091 23 782,361 28 116,213 63 898,574 91 | 66,557 44 744,734 60 153,840 31 
Libert egnebediiiadine: f deebeddabageer h-atGbncoeuiese> é : | : 
2,209,741 65 481,751 67 65,770 20 547,521 87 | 690 454 44 182,658 76 507,795 68 39,726 19 
53,272,600 38 | “11,483,905 38 | “1,186,456 71 | 12,670,363 09 | 8.825.206 26 | 1,156,172 85 | 7,669,033 41 5.001 228 68 
78,160,872 00 | 16,350,443 00 1,764,464 00 | 18,114,907 00 | 10,679,048 00 1,177,217 00 9.501.831 00 8,613,076 00 
252,728 82 ,005 6,120 53 44,126 18 | 39,958 13 675 58 39,282 55 4,843 63 
| 
Provident Savings ieee \ ? 7 : . 
Security Mutual 1,504,287 51 333,488 55 | 74,197 30 | . 407,685 85 | 481,489 70 431,289 97 —23, 004 12 
*United States..........0eceeeeee sti seah ieee’. ibens | pre | | 
Etna, $88,883,255 72 | $1,556,612 72 | © $166,738 50 | $1,723,351 31 | $1,660,766 12 | $1,558,767 71 | $164,583 60 
BD, VORB =» - 000 eseverreereres $1,837,381 09 211,638 09 162,507 02 374,145 11 | 445.463 26 376,691 71 | —2'546 60 
Berks hire, aes iene ah ain awenene 2,334,207 05 545,106 36 42,409 00 587,515 36 508,725 89 | 365,942 54 221,572 $2 
SE ip ackeegpelei eats Sauer one oEEEEES Lecacpriahee WT wedwarensweuts . on : | 
an Hations 488 ae ot I: , | : | a sinsaess 
ut General, Conn mene j +780 ,386 55 159,207 44 | 31,050 01 | 190 257 45 165.054 92 700 78 37 556 67 
| $699,968 66 70,846 67 48,848 00 | 119, 604 67 | 153,464 75 | 131,672 56 —11,977 89 
Connect it Matual, Cena. Sake 5,992,525 50 1,129,824 07 | 177,513 13 1,307,337 20 | 1,524,106 53 | 1,051,412 97 255,924 23 
Fidelit 4,731,303 62 | 906,135 77 | 168.443 59 | 1,074,579 36 | 1, 9 66 | 1,054,635 42 19.943 94 
8,195,674 83 | 1,977,753 60 370,453 00 | 2,348,206 | 1,8 : 1,734,314 53 613 ,892 07 
husetts Mutual, Mass 8,467,187 19 | 2,084,283 50 | 357,309 00 | 2,441,682 50 | 1,615,195 1,529,153 43 | 912,529 07 
| Benefit, N. J.. 18,441,487 90 3,508,725 45 | 683,968 00 | 4,192,603 45 | 3, 3,314,852 40 877, S41 05 
Notional, ¥ +5,107,185 98 1,113,754 19 | 187,364 77 1,301,118 96 1,125,974 18 59,023 59 1,066,950 59 234,168 37 
a Bec cveseres i $1,223,810 80 69,187 38 11,220 52 80,407 9 86,633 15 11,445 06 75,188 09 5,219 81 
New Englund Mutual, Moss 6,867,115 31 1,568,101 89 | 266,772 12 1,834,874 01 | 1,450,995 56 185,665 10 | 1,265,330 46 569,543 55 
Northwestern Mutual, Wis , 182, 7,747,360 41 | 1,363,140 00 9,110,500 41 6,148,087 72 684.433 52 5,463,654 20 3,646,846 21 
Penn Mutual, Pa 17. 338,637 32 3,751,069 O1 | 776,199 33 | 4,527,268 34} 3,492,565 41 330.373 27 3,162,192 14 | 1,365,076 20 
Phoenix Mutual, Conn 4,514,595 45 | 890,345 45 | 170,441 17 1,060,786 62 | 1,033,393 90 92,701 56 940.092 #4 120,094 28 
Pittsburgh Life and Trust, Pa 2,830,892 97 | 535,238 26 | 45,624 6 580.862 94 807.048 19 | 378,061 24 28 986 95 | 151 875 99 
Prov ti ife and Trust, Pa | 8.202'599 25 | 1,475,792 68 | 286,680 27 1,762,472 95 | 1,673,518 46 | 1,673,518 46 88.954 49 
I N.J ’ = | | 
State Mutual, Mass... 4,854,857 69 1,051,731 48 | 160,405 54 1,212,137 02 930,562 58 | 100,852 58 829,710 00 382,427 02 
Trave , Conn 6s enecdsakes reer ene vnsee | | 
oa 
Cnio tral, Ohio 10,053,413 46 | 2,008,616 86 | 362,746 81 2,371,363 67 2,393,003 31 179,940 45 2,213,062 86 158,300 $1 
l Mutual, Me. 2,196,776 85 | 488,308 69 | 38,660 89 5 5 3,235 69 00,256 86 86 402, 978 8 83 123,990 75 
| $160,735,983 42 | $32,849,699 97 | $5,878,585 44 | $38,72 7.174 40 | ‘8. 514, 765 43 | $28,792 408 Ta 
} > |_ == = = 2 = - a 
New York State Companies....... | $196,900,957 83 | $42,334,767 99 | $4,460,493 83 | $46,804 33,393,206 62 | $4,102, 154 59° $29,201,152 93 a7. “513,100 79 
of Other States....... | 160,735,983 42 | 32,849,639 97 | 5,878,585 44 | 38,728 32,307,174 40 | 3.514, 18 43 | 28,792,408 9 935,816 44 
regate | $357,536,941 25 | $75,184,407 96 | $10,348,079 27 | $85,532,487 23 | $65,700,481 02 ~ $7,616,920 02 | $58,083,561 00 | $27,448,926 23 

















t Participating. 





Harry Hoffman, a special agent of the 


John Hancock Mutual, 


Compton, New York City general agent, 
closed a $100,000 case about ten days 
azo, a prominent sugar merchant being 
the recipient of the policy. 


under W. 


¢ Non-participating. 


With jurisdiction over Utah, Southern 
N. Idaho, Western Wyoming and Eastern 
Nevada, A. D. F. Reynolds has been 
appointed supervisor for the Reliance 
Life of Pittsburg. He will make his 


headquarters at Salt Lake City. 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
a Each Week————_ 


Subscription $3 Per Annum 
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THE 


FIRST MUTUAL 





Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Alfred D. Foster, President 


D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 


J. G. Wildmen, Asst. Secretary 


EDWARD W. ALLEN, Manager 


oO Broadway, New York 


LATHROP E. BALDWIN, Manager 


141 Broadway, New York 


Fifth Avenue, New York 


Operates on a full 3 per cent. Reserve 


Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities.............. 47,050,672.165 
PNR akswes subckone ou 4,265,870.85 


sone oes STRAUSS, Generali Agent 











modern 
give you every 
If these 
Agent, 


at less work. 


W.E 
PAY 


give ample 


and fair 


feature; furnish 


aid in selling 
features 


appeal to you, 


write me and we will close 


** Do it now.” 


W. A. HARBACH, Sec’y 


Des Moines, Iowa 


Liberal Commissions, 
territory ~ 
treatment, 
have easy-selling, low- 
priced policies, embracing every liberal, 
prospects and 
insurance. 
Mr 
a 


contract that means more money for you 


DES MOINES LIFE INS. CO. 














Look Here, Brokers! 


I have a COMMISSION 
PROPOSITION for your 


LIFE business that will 
INTEREST you. PHONE 


or CALL. 


SAMUEL MILCH, Harlem General Agent 


PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., 
Phone 2898 sain 


. City 











Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 
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YEARLY INCREASE POLICY. 





Field Force of Chicago Company Find 
Contract Attractive to 
Prospects. 





A policy issued by the United States 
Annuity and Life, of Chicago, which 
the company has found a ready-seller is 
an Orflinary Life. The rates are so 
computed that there is an annual in- 
crease of the amount payable in case 
of death during the first twenty year 
period. Thus at age 35, on a policy of 
$10,000, the insurance during the first 
year is $10,150; during the tenth year 
of the policy it will be $11,500; during 
the fifteenth year $12,250; and so for 
each year. The policy is modern and 
up-to-date, containing all the standard 
provisions required by law, besides the 
distinctive features given by the com- 
pany. 

Rates and Annual Additions. 

A scredule of premium rates and an- 
nual additions per $1,000 insurance is 
given herewith: 


Annual Annual 

Age Addition Premium Age Addition Premium 
18 $8 $17.69 40 $18 $34.44 
19 8 18.05 41 18 35.78 
20 8 18.44 2 19 37.31 
21 9 18.93 43 19 38.99 
22 9 19.38 44 20 40.88 
23 9 19.83 45 21 42.91 
24 10 20.40 46 21 44.85 
25 10 20.90 47 22 47.19 
26 11 21.54 48 22 49.44 
27 li 22.09 49 23 52.14 
28 12 22.79 50 24 55.06 
29 12 23.41 51 24 57.82 
30 3 24.19 52 25 61.17 
3 3 24.90 53 25 64.36 
32 14 25.76 54 2 68.18 
33 14 26.55 55 26 71.81 
34 15 27.54 56 27 76.17 
35 15 28.45 57 27 80.28 
36 16 29.54 58 28 $5.23 
37 16 30.58 59 28 89.90 
38 17 31.83 60 29 96.48 
39 17 33.00 





SCORES ROYAL BENEFIT SOCIETY. 





Commissioner Joseph Button of Vir- 
ginia, Makes Grave Charges Against 
Washington Concern. 


In a statement setting forth his rea- 


sons for revoking the license of the 
Royal Benefit Society of Washington, 
D. C., Col. Joseph Button, insurance 


commissioner for Virginia, says that 
the concern is not a fraternal associa- 


tion within the interpretation of the 
Virginia. statutes, that it accepts as 
members white and colored people, and 


that therefore there can be. no fraterni- 
ty existing. He says it is a “mutual” 


assessment association for the mana- 
gers’ benefit. 

He charges the officers with conspira- 
cy to defraud, as will be noted from 


the following: 

“On the day of the adoption of the 
new constitution, Nov. 4, 1909, by the 
Royal Benefit Society, an agreement 
was entered into by which said society 
agreed to take over the membership of 
the American Home Circle of Spring- 
field, Ill., assuming the liabilities of the 
latter. The Home Circle had no assets, 
but was largely indebted. 

“One of the conditions of the con- 
tract was ‘that an amount not to ex- 
ceed 50 per cent. of the amount that 
shall be collected from such American 
Home Circle members from the date of 
such contract (Nov. 4, 1909) until Dec. 
31, 1910, may be used by the said Royal 
senefit Society for the purpose. of pay- 
ing the indebtedness existing and out- 


standing against the said American 
Home Circle on the day when such 
contract shall be entered into.’ This 


i) per cent. amounis to approximately 
$40,000. The assets ot the American 
Home Circle consisted of an overdraft 
of $412.55 and numerous debts. The 
inwardness of this astonishing deal by 
which the Royal Benefit Society bur- 
dened itself with an indebtedness of 


$40,000 and the moribund membership 
of the Home Circle, may possibly be 





explained by the following memorandum 
of agreement: 

“‘The agreement between the Royal 
Benefit Society of Washington, D. C., 
and the Standard Finance Co. of New 
York city, provided that if said com- 
pany secured for said society the mem- 
bers of the American Home Circle of 
Springfield, 1l., on terms acceptable to 
the Royal Benefit Society, it should re- 
ceive for such services the sum of $5,- 
000, to be paid only out of the 50 per 
cent. set aside for the liquidation of the 
indebtedness of the American Home 
Circle, or out of other expense funds of 
the society.’ 

“In view of this fee for the acquisi- 
tion of a bankrupt association, it is in- 
teresting to inquire who compose the 
Standard Finance Co. of New York city. 
The officers of the company are as fol- 
lows: Charles H. Unwverzagt, president; 
Laura A. Umnverzagt, secretary. The 
directors are C. H. Unverzagt, Laura A. 
Unverzagt, L. T. Unverzagt, David F. 
Pennington, Charles H. Houghton, K. 
A. McGuire, Thomas Barlow and Chris. 
L. Miss. D. F. Pennington, L. T. Un- 
verzagt, C. H. Unverzagt and J. L. Un- 
verzagt were officers of the Royal Bene- 
fit Society when the deal was made. 
Immediately after the adoption of this 
contract the officers of the Royal Bene- 
fit Society resigned, and the officers of 
the American Home Circle took control. 

“The officials of a solvent company, 
with a fee of $5,000 for turning over its 
treasury to a bankrupt concern, retire 
and the officers of the insolvent com- 
pany take charge of the treasury. The 
American Home Circle of Springfield, 
Ill., has had a checkered existence. It 
had amalgamated with the Fraternal 
Tribunes, Nov. 19, 1908, and withdrew 
on July 1, 1909.” 





CONVENTION A SUCCESS. 





Cleveland Life Men Greeted by Officers 
and Directors at Home Office 
Gathering. 





To consider plans outlined by Agency 
Vice-President H. W. Gennerich for a 
business campaign during the closing 
months of 1910, the field men of the 
Cleveland Life gathered in convention 
at the home office, on Saturday, of last 
week. 

In a most cordial address of wel- 
come, President W. H. Hunt, made “the 
hoys” feel at home, and at the con- 
c‘usion of his remarks the meeting was 
turned over to the agency. vice-pres- 
ident. 

Mr. Gennerich’s address was inspir- 
ing and instructive. He first told of 
ways and methods which he had found 
successful in securing business and fol- 
lowed this by a complete discussion of 
the policy contracts of the Cleveland 
life, giving arguments in favor of 
them. 

A feature of the meeting was the in- 
troduction of a new 20-Payment Life re- 
ducing premium policy, which the 
agents believe will be the “big seller” 
for the next year at least. 

Lunch was served in the directors’ 
room of the Chamber of Commerce, 
after which an automobile ride was 
taken to Euclid Beach, where amuse- 
ments, such as bathing and boating, 
ete., were indulged in. Dinner was 
served in the evening at the Hof-Brau, 
at which the spirit of goodfellowship 
was exhibited by all present. 

Addresses were made by both the 
president and agency vice-president, 
and by many of the agents present. The 
addresses specially scheduled for the 
evening were those by Dr. H. C. Brain- 
ard, Medical Director of the company, 
who gave the agents much interesting 
data and many valuable suggestions 
1clative to the medical end of the busi- 
ness. The closing address of the even- 
ing was made by the Secretary, L. Q. 
Rawson, who dwelt at length on the 
advisability of promptness in handling 
the business at the home office. 

The surprise of the evening was the 
visit of Vice-President O’Donnell and 
Treasurer Sayle, both of whom ad- 
dressed the agents. 


COMMENCES BUSINESS. 





Organization of Equitable Life of San 
Antonio Completed by I. J. 
McGee. 





The Equitable Life Insurance Com- 
pany, of San Antonio, Texas, will com- 
mence writing business to-day (Thurs- 
day) with a paid in capital of $264,000 
and a net surplus of $88,000. It was 
planned to begin business with a capi- 
tal of $500,000, but the home insurance 
department refused to permit the ad- 
vertisement of this amount until it was 
fully paid im. I. J. McGee was the 


prime mover in the formation of the} 


Equitable and will continue as its di- 
recting force. 


The 1911 convention of the $100,000) 
vary | 


Club of the Illinois Life, will 
somewhat from the preceding meetings. 
It is proposed to hold a one-day busi- 
ness session followed by a banquet in 
the evening, after which a steamer will 
convey the members to Mackinac 
Island for an outing. 





UNEXCELLED IN 
Favorable Mortality 


—-AND— 
Economy of Management 
THE 


_ Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











| READ THE 
| EASTERN UNDERWRITER 





Subscription Price $3 
Per Annum 








direct contract with the 


Mer agents take a vacation during a part of 
the Summer months. 
Philadelphia Life, having the advantage 


be placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. 


Write PERRY to-day for contract. 


The agents of the 
of a 
Company, can generally 











LIFE INSURANCE PRODUCERS 





agency appointment, but 
Company that considers 


to work for a Company of 


Progressive and yet conservative management of a 
life insurance company means success. 
Life Insurance Company is doing big things following 
out the above necessary idea. 

Don’t wait until tomorrow to write us for an 


fundamental necessity for success. 


THE CLEVELAND LIFE INSURANCE COMPANY 
H. W. Gennerich, Agency Vice President 


Get busy. Join the prosperous and happy band 


The Cleveland 


write today. We are the 
the agency force as the 
If you would like 
that kind address 


Cleveland, Ohio 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 








THEY’RE 


w 
Annual dividend policies registered 





WHAT? 
Earning more money for less effort than ever before 
WHO? 


The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 
MoOORMICK BUILDING, CHICAGO, ILLINOIS 


HY? 
with the State of Lilinois. 


management limited. Liberal commissions. 
OPENINGS FOR STATE AND DISTRICT MANAGERS 


DOING IT! 


Expense of 
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MISCELLANEOUS DECISIONS 


WHAT CONSTITUTES A_ THEFT. 





Right of Action for Liability Not As- 
signable—Premium Based on 
Payroll. 


From the Insurance Green Bag of 
Chicago, issued by George J. Kuebler 
and George R. Brown, attorneys, we 
have received the following decisions 
covering miscellaneous insurance: 


Automobile Insurance—The Taking of a 
Machine Must be Felonious to 
Hold the Company. 

The opinion in the following case in the 
Kansas City Court of Appeals, Missouri, is 
short and so well written that we give the 
full opinion, the same is as follows: 

“This action was instituted by the plain- 
tiff to recover the amount of a policy of in- 
surance insuring an automobile against ‘di- 
rect loss by burglary, theft, or larceny. 
The trial court gave a peremptory instruc- 
tion at the close of the case, directing a ver- 
dict for the defendant. 

“The case shows that the wife of one An- 
drews was the owner of the automobile, and 
that she gave him a power of attorney to 
sell it; that afterward he did sell it to plain- 
tif. It was then in a barn at 1215 Wyan- 
dotte St., Kansas City, Mo., and plaintiff 
went to the barn, and took possession of the 
machine, and fastened the barn doors. He 
executed a paper back to Andrews, spoken 
of in the record as an ‘option’ or ‘mort- 
gage.’ It 18 difficult to say just what it 
should be called. It recites that, for and in 
consideration of one dollar and prompt pay- 
ment of rent for the barn in which it was 
placed, ‘an whsolute option (to Andrews) to 
purchase said automobile within 90 days for 
the sum of $325.’ was granted. The insur- 
ance policy in suit was then taken out by 
plaintiff. Shortly afterward Mrs. Andrews 
who had some difficulty with her husband, 
learned of the sale to the plaintiff, and she 
immediately consulted her attorney, who ad- 
vised her to take the machine into -her 
possession, and that her attorney witb the 
assistance of a transfer man, took it from 
the barn and transferred it to a barn at the 
residence of her attorney’s father, in another 
part of the city. Afterward plaintiff learned 
of the loss of the machine and notified de- 
fendant. Efforts were made to find it, but 
without avail. Finally this action was in- 
stituted, and while pending, but before trial, 
it was learned where the machine was. It 
was shown to be much damaged. P!aintiff 
then replevined it. As before stated, Mrs. 
Andrews claimed to be the owner of the ma- 
chine and directed it to be taken by her at- 
torney and the transfer man. They took it 
in the daytime through the streets of the 
city, without effort at concealment. The in- 
urance contract only covered a_ felonious 
asportation, and it is manifest that the tak- 

was, at least, a trespass against which 
there was no insurance. 

This trial court properly directed a verdict 
for the defendant and the judgment will be 
affirmed. All coneur.” 

RBigus v. Pac, Coast Cas. Co. 129 8S. W. 
Rep. (Mo.) 982. 

=: * 

Cause of Action for Liability not As- 
signable—Denial of Liability not a 
Waiver. 

The policy covered against loss for dam- 
ages on accouut of bodily injuries sustained 
not by employe, but within the lumber yard 
of insured. Williams, not an employe, was 
injured in the lumber yard and brought a 
suit against a partnership, John C. Orr & 
Co. Shortly thereafter an action was brought 
against the partnership and the individual 
menrbers. While the same was pending one 
of the partners died and the suit was con- 
tinued against the surviving partners. A 
short time prior a corporation, John C. Orr 
& Co., took over the business and the suit 
was amended to include said company. The 
casualty company refused to defend and de- 
nied liability. This fact was set up as a 
waiver of the provision against settlement 
by insured without the written consent of 
the company. The action was tried three 
times. In the first two trials the jury dis- 
agreed and in the third the complaint was 
dismissed and from the judgment of dismis- 
sal an appeal was taken. During the 
pendency of the appeal the case was 


compromised and settled for $1,500, 
Insured thereupon brought an action 
for that amount = and the expenses 


incurred in the several trials. In the lower 
court a demurrer by this company was over- 
ruled and an interlocutory judgment entered 
whieh was reversed and the demurrer sus- 
tained by the Supreme Court, Appellate Div. 
N. Y., who say in part: 

“The action was not commenced until June 
6. 1909, and some months after it was barred 
by the contract limitation, and whatever 
payment was made in the compromise was 
not paid after judgment. It is sought to 
avoid this by an alleged waiver, based upon 
ihe defendant’s denial of liability and re- 
fusal to defend the pending action. The 
acts and declarations of defendant in dis- 
claiming and denying its lability are not al- 
leged. © * * I do not think that such a de- 
nial of liability constituted a waiver. The 
declaration or refusal to defend was not ab- 
solute, but based upon the condition that 
damages recovered in the action should be 


paid by the assured. This was the defena- 
ant’s legal rignt under the provisions con- 
tained in the seventh subdivision of the 
policy that before any liability attached to 
the defendant a judgment must uot only 
have been recovereu against the assured, but 
just have beeu actually paid by them with- 
ia sixty days from its entry. * * * Nowhere 
in the complaint in there an allegation of 
the legal liavility of the assured to Wi.liams, 
und under such circumstances, they could 
not settle withuvut the defendant’s conseut, 
und try the question of their liability to 
Williams in au action against the defenuant. 
its liability rests upon a judgment in the ac- 
tion rendered against the assured after trial 
of the issues. * * * Denial of such siability 
by defendant did not waive the conditions, 
but rather called them into operation. Denial 
of liwbility is not of itself a waiver of any 
provisious of the policy and could not have 
the effect of converting an indemnity against 
loss into an agreement to pay any sum that 
the assured saw fit to pay vefore judgment." 

White et al vy. Maryland Casualty Co., 123 
N. Y. supp. 340. 


Premium Basis Limited to Payroll Only 
as Shown by Schedue in Policy. 
When the policy was issued, the payroli 
was estimated at $125,000; and the premium 
paid was $687.50. The following year the 
payroll was shown to have increased a little 
more than $10,000 and insured paid the ad- 
uitional premium. Later upon examination 
of the books, it was found that insured car- 
ried upon the payrull the account of a rail- 
road Company amounting to over $27,000 and 
also the salaries of the executive officers 
amounting to over $8,000. Claim was made 
by the company for an additional premium 
oF $254.62, which was the basis of the suit. 
lu the lower court there was judgment for 
the insured, which was affirmed by the Su- 











preme Court of Arkansas, who say in part: | 


“The parol testimony did not contradict 
or alter the terms of the written contract. It 
valy tended to prove who were on the pay- 
rolis of the assured engaged in the special 
work or accupation named in the schedule. 
Those engaged in these special occupations 
enumerated in the schedule were covered by 
the policy. None others were. The amount 
ot the premiums to be paid had to be de- 
termined by the amount of the payrolls to 
employes engaged in the special occupations 
named in the schedule, i 
ed that during the time the policy insured 
both appellee and the Little Rock and Mon- 
rue Railway Company. Appel.ee carried all 
the accounts for ‘logging operations’ and 
“ogging railroad’ on its own payroll, and 
that the Little Rock and Monree Railway 
Company was not a ‘logging railroad’ or en- 
eaged in ‘logging operations.’ Nor is it any- 
where shown that the employes of the Lit- 
tle Rock and Monroe Railway Company, dur- 
ing the time it was insured were engaged in 
any of the special occupations named in the 
schedule. Therefore the payroll of the Lit- 
tle Rock and Monroe Railway Company 
could not be included in ascertaining the 
amount of the premium to be paid. ° 

“The proof shows that the statement 
rendered by the appeliee to appelant show- 
ing the amount of its payroll upon which 
the amount of premium wa’ based, included 
every employe engaged in the particular 
work or occupation specified in the schedule 
and covered by the policy. The amount of 
this payroll was $135,749.20 and the payment 
of premium was made according to this 
amount. No other amount is due. See Fi 
delity and Casualty Company of New York 
v. Fayettevide Wagon, Wood and Lumber 
Company, 125 S. W. 653." 

Affirmed. 

New Amsterdam Casualty Co. vy. Union 
Saw Mill Co., 128, 8S. W. Rep. (Ark.) 861, 





Vice-President Hearn Returns. 





Much improved in health as a result 
of his visit to Europe, most of which 
lime was spent at the famous Carls- 
bad health resort, Edward L. Hearn, 
vice-president and general manager of 
the Casualty Company of America, is 
again at his desk. 

Mr. Hearn justly feels a pride in 
what has been achieved by the com- 
pany during the present year, and be- 
lieves that by December 31, the pre- 
mium income will reach the $2,000,000 
mark. 





Texas Business. 


Amount of insurance’ writien in 
Texas by non-resident, legal reserve in- 
surance companies 
$24,331,938, amount of premiums col- 
lected $2,322,901, death claims paid 
$651,095. 

Amount of insurance written by 
Texas companies during the year, was 


$22,306,103, amount of premiums col- | 


lected $2,133,461, amount of 
claims paid $351,088. 


death 





Over a Million. 





Well in excess of $1,000,000 was 
the examined business of the Illinois 
Life, for the month of August. 


The evidence show- | 


during 1909, was | 





Lhe 
Metropolitan Life 
Lusuvrance Company 


(Incorporated by the State of New York) 
(Stock Company 


~ ‘Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


@RGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industria! Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 


guaranteed. 
Assets December 31, 1909.... .......0..-. 2000. . $5,372.691.00 
Liabilities December 31, 1909... _ : ‘ 4,312,406.32 


Insurance in Force December 31, 1909 ene 
Total Payments to Policyholders since Organization. ) 820,412.49 











LIFE INSURANCE COMPANY 
OF BOSTON MASSACMUSETTS 


GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
——or to—— 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most liberal forms of Life, Endowment a d Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B, CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 





In the Seventh Year of Conservative and Successful 
Development 


“OLD HICKORY” 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agent« 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, officeand place of business 
105 William Street, New York City. 
B. #. fladley, President , G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscriplion Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the act of 
Congress of March 3, 1879. 


LIABILITY RATES. 


Noting that the Wainwright-Phillips 
Workmen’s Compensation act becomes 
operative in this State to-day (Thurs- 
day) the “New York Times,’ in an 
editorial on Monday termed it “an 
awakening of accident insurance com- 
panies,” stating that it afforded them a 
“chance to raise their rates because of 
the employers’ increased liability for 
damages” imposed by these acts. 

The writer of the ‘Times’ editorial 
follows with various suggestions as to 
ways in which the net cost to the em- 
ployer as regards damages to employes 
for injuries sustained will in reality be 
reduced instead of increased, and as- 
serts that if such be the case, rates 
should be reduced. The editorial in 
question is as follows: 

The accident insurance companies are 
waking up. They see in the Workmen’s 
Compensation acts, to become effective 
Sept. 1, chances to raise their rates be- 
cause of the employers’ increased lia- 
bility for damages imposed by the acts. 
But if the new laws effect the purpose 
of their framers, the rates will eventu- 
ally go lower than ever. 

The acts practically do away with 
the defense that workmen assume the 
risk of their occupations, and they 
transfer to the employer the burden of 
proof that the hurt employe was negli- 
gent. They make the employer liable 
for accidents caused by “bosses” and 
superintendents. The effect of these 
shiftings of responsibility to the em- 
ployer is already observable in the 
dangerous trades, in stimulating to in- 
creased watchfulness against accidents, 
in the systematic training of men to 
guard against them, and in resort to 
better safety appliances. Such meas- 
ures diminish insurances “risks.” 

The expense of litigation is dimsn- 
ished. The trials will be speedier. The 
Wainwright Commission found that for 
every $100 paid out by employers in 
premiums for liability insurance $s 
goes to pay salaries of attorneys and 
claim agents, derived chiefly from pro- 
tracted litigation. This abuse was in- 
creased by the “ambulance-chasing” 
lawyers who promote lawsuits against 
employers on ridiculous claims, for the 
sake of the exorbitant fees they ex- 
tort. All this fraudulent litigation and 
expense is swept away in the law’s de- 
cree that attorneys’ bills in employes’ 
personal injury cases must be submit- 
ted for the approval of 4 Supreme Court 
Judge. And the clear definitions of re- 
sponsibility will inevitably shorten 
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trials and engage the lawyers less. 
Great saving can be made in jJegal fees, 
which will cheapen the cost of insurance 
against a lessening number of accidents. 

But the law’s provision of optional 
agreements for damages between work- 
men and their employers, excepting in 
eight trades, on a specified basis not 
exceeding $3,000, may operate efficiently 
to lower the insurance rates. They are 
now placed high, largely because of the 
uncertainty of jury verdicts. The legal 
form of agreement grades the damages 
according to the seriousness of the in- 
jury and the question whether the em- 
ploye has a dependent family. It offers 
a certainty of sufficient damages to pro- 
tect the employe and his family; usual- 
ly he would prefer signing it to take 
the chances of winning or losing a suit 
at common law. The agreement reduces 
to order and gradation settlements that 
have hitherto been extremely uncertain 
to both sides. This surely will not tend 
to increase rates of insurance. 


Such are the hoped-for results of the 
employers’ liability amendments. But 
they will be preceded by the immediate 
raising of insurance rates. 

We would refer our readers to a letter 
appearing elsewhere by Assistant Sec- 
retary Law, of the Fidelity & Casualty, 
answering the arguments set forth in 
the “Times” editorial. 

Casualty underwriters have ever op- 
posed the work of “ambulance chasers” 
and it certainly has been no fault of 
theirs if a person sustaining injuries, 
and being entitled to collect damages 
in connection therewith, has allowed a 
greater portion of the amount to go to 
shyster lawyers. Any amount saved 
from this source will go to the claim- 
ant in person. The company will be 
called upon to pay the total claim as 
heretofore. This, of course, is assum- 
ing that the experience in risks carried 
will, in the future, be similar to that 
of the past. 

The Wainwright-Phillips act has, 
however, very materially increased the 
liability of employer to employes for 
damages sustained. This is shown in 
story of the operation of 
the law appearing in the same issue of 
the “Times,” but the paper editorially as- 
sumes that corresponding benefits will 
eventually accrue from the enforcement 
of the statute. Granting this to be true, 
does it follow that liability insurance 
companies must pay the excess loss in 
the interim? The arguments used by 
the various champions of a new liability 
law which has found embodiment in 
the Wainwright-Phillips measure—in- 
cluding Ex-President Roosevelt—were 
based on the principle that the burden 
for industrial accidents not due to will- 
ful misconduct of the employe should be 
placed upon the industry, and not on 
the injured man or his family. That 
is good sound sense. 

If after a time conditions warrant 
granting rates at approximately the old 
figures, company officers will be quick 
to recognize the condition, but in the 
meantime, as trustees of large invested 
capital, they must take measures to 
protect the interest of those whom they 
serve, 


the “news” 





Inspecting Cotton Warehouses, 





With a view to suggesting improve 
ments, whereby lower fire insurance 
rates upon cotton in storage may be 
had, Fire Marshal E. P. Sullivan, of 
New Orleans, recently inspected all 
cotton warehouses along the river front 
of the Crescent City. 





EXPENSES VS. BENEFITS. 





The letter of E. H. A. Correa, vice- 
president of the Home Insurance Com= 
pany, appearing elsewhere in these 
pages, in which the expense element 
of the fire insurance business is dealt 
with, is characteristic of the man. 
There are those who tremble with fear 
at possible legislative action or opposi- 
tion, but not so Mr. Correa. 

If it is desired to reduce the expense 
of conducting a fire insurance business, 
Mr. Correa says it may easily be accom- 
plished. The following is his formula: 


By absolutely disregarding the very 
best interests of the Commonwealth and 
also that of the insuring public as a 
whole. 


Mr. Correa says it was easy to keep 
down expenses when there were no in- 
spections, no scientifically constructed 
schedules and when the “general office 
force was a very much lower class of 
clerical labor, rather, possibly, of our 
present mail openers, filing, and record- 
ing clerks.” 

At that time little was known of risks 
and sufficiency of premium covered a 
multitude of defects. 

“Largely through initiative upon the 
part of managing underwriters, and 
at their respective company’s expense, 
this condition has been changed. Ex- 
perts in building construction, fire pre- 
vention, fire protection, trade condi- 
tions, manufacturing processes, elec- 
trical hazards, etc., are now essential 
to successful management. There are 
also experts in schedule making. The 
result of the combined effort of such 
a staff has been to improve the stand- 
ard of the risk, decrease the fire waste 
and make possible a lower premium 
rate to the assured.” 

In other words, money has been spent 
and is now being used in a campaign 
of education, and in this connection 
progressive municipalities are awaking 
to the fact that it would be better to 
spend a few thousand dollars in pre- 
venting fires than millions in main- 
taining a force and modern equipment 
to fight them after they occur. 

It may be consistently stated that 
about the only effort put forth to reduce 
the enormous, unnecessary fire waste of 
this country emanates from companies 
furnishing fire insurance indemnity. 
Judged from this view point, the ex- 
pense incurred is well justified. 

Then again, the ratio of expense 
would naturally be increased because 
of a greatly reduced average premium. 

Mr. Correa’s logic has the right ring 
to it. 

The same general subject of fire in- 
surance expense is dealt with at 
imngth by Frank E. Lock, United States 
manager of the Atlas Assurance Com- 
pany, and concededly one of the clear- 
est thinkers in the ranks of fire under- 
writers. 

Mr. Lock’s conclusion is that under 
existing conditions, it would be 
virtually impossible to materially re 
auce the present average expense 
vation. While the capital engaged in 
the business is none too large, it is too 
widely distributed, Mr, Lock contends, 
resulting in large economic waste, The 
agency and brokerage force, he main- 
tains, could, with distinct benefit to the 
companies, the insuring public and the 








OF PERSONAL INTEREST 











W. N. Compton, general agent for the 
John Hancock Mutual in this city, has 
returned from a short vacation spent 
in Newfoundland, which he terms the 
vacationer’s paradise. If there is a spot 
more attractive for all that goes to 
make up an ideal outing, Mr. Comp- 
ton says he has not found it. At Nova 
Scotia he met the genial and popular 
metropolitan manager of the Phoenix 
Mutual, W. C. Johnson. Mr. Johnson 
has summered there for many years 
and “knows the country like a book.” 
At Halifax, he met a prominent mem- 
ber of the New. York City staff of the 
Mutual Life, W. A. Larner, while on 
the return he was fortunate in forming 
the acquaintance of Manager Dyer, 
who has Newfoundland for the Sun 
Life. The latter was on his way for a 
visit to New York. 


Paul Morton, president of the Equita- 
ble Life, returned from a trip abroad 
on the Mauretania on Thursday of last 
week. He refused to be drawn into the 
New York State political controversy, 
stating that he was out of politics, be- 
ing “‘merely an insurance man.” 





The Union Central Life has moved 
its Florida offices from Pensacola to 
Jacksonville. General Agent B. S. Wil- 
liams has just finished the details of 
moving and feels confident of handling 
the Florida business with much more 
expedition from his new headquarters 





J. Arthur Polhemus, one of the clean- 
cut brokers of the metropolis, is tread- 
jug in mid-air these days, the particular 
cause of his sprightliness being the ar- 
rival of an heir at the old homestead. 
J. Arthur has captured many choice 
‘ines in his career, but none that has 
given him one-half the satisfaction that 
the junior supplies. May the latter live 
to attain the popularity of his worthy 
dad. 


To the organization board of the New 
versey Fire Insurance Company, now 
forming at Newark, N. J., the following 
named have been added: Israel G. 
Adams, of Charles R. Adams & Co., At- 
latic City; director the Second National! 
3ank, Atlantic City; director, the At- 
lantic Safe Deposit and Trust Co.; di- 
1ector, West Jersey Title and Guaran- 
ty Company; director, Atlantic City 
Fire Insurance Company; _ director, 
West Jersey and Seashore Railroad. 
(P. R. R.). 

George W. Jagle, president, J. J. 
Hockenjos Co., Paints, Newark; vice- 
president, the American National 
Bank; director, the Ironbound Trust 
Company; director, the Franklin Sav- 
ings Institution; president, Playground 
Commission, city of Newark; member, 
Board of Trade, city of Newark. 

R. W. Jones, Jr., vice-president, the 
National Reserve Bank, N. Y.; director, 
the First Nationa] Bank, Jamaica, N. 
Y.; director, Mexico City Banking Co., 
City of Mexico, Mexico; director, 
United States and Mexican Trust Co., 
City of Mexico. 

Robert L. Smith, vice-president, the 
Carnegie Trust Company, N. Y. 


The title of United States secretaries 
of the Rossia, of St. Petersburg, has 
been conferred upon, I. Thalheimer and 
B. N. Carvalho, by the head office di- 
rectorate of the Company. Both of the 
pew executives have been identified 
prominently with the corporation here 
and their advancement is thoroughly 
merited. 





legitimate middle-men themselves, be 
very materially reduced, though no 
feasible means for accomplishing this 
desirable end has yet been suggested. 
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~ FIRE INSURANCE DEPARTMENT 








EXPLAINS VALUED POLICY LAW. 





Commissioner of South Carolina Cam- 
paigning Against Evil of Over- 
insurance. 


Convinced that many property-own- 
ers of South Carolina, are carrying fire 
insurance in excess of the worth of their 
property, F. H. McMaster, insurance 
commissioner of the State, is cam- 
paigning against the evil, and is seek- 
ing the co-operation of the local fire in- 
surance agents to that end. 

The Commissioner has explained very 
caretully the meaning and intent of the 
valued policy. Agents are urged care- 
fully to estimate and inquire when 
about to agree with the insured upon 
the value of a risk about to be written. 

The responsibility to be borne by all 
parties to the contract when concur- 
rent insurance is carried, is carefully 
explained. The relative sums to be col- 
jected from two or more companies 
should be made quite plain to the in- 
sured, says the Commissioner, in order 
that the people of the State may obtain 
a clearer notion of what fire insurance 
really means. By the same token, says 
the Commissioner, the co-insurance 
clause, which is intricate and obscure 
to many, should have careful and in- 
telligent explanation at the hands of 
the agents. 

It is urged that agents should make 
plain the fact that change of ownership 
of property calls for an endorsement 
upon the policy, noting such change of 
title 

As to unauthorized comparfies and 
who fail to make prompt and 





agents, 





complete returns to their companies, 
Commissioner McMaster is most se- 
vere 

CHANGE OF RULES. 


Permanent Fixtures and Machinery May 
be Insured as Part of 
Building. 

A recent change in the rules of the 
Underwriters Association of the Middle 
Department, applicable to all territory 
F in the organization except New Jersey, 
: relates to the insuring of permanent 


: fixtures in manufacturing risks, and 
: reads thus: 
‘ “Permanent fixtures and machinery 


pertaining to the service of building or 
the furnishing of power therein, when 
a part of the realty, may be included as 
a part of and insured with building; 
when insured under separate item or 
included with item covering machinery, 
rate on machinery shall apply. 

$ “Note A.—The term machinery shall 
1 not be held to include manufacturing 
t machines, apparatus or appurtenances; 
or electrical machinery and  ap- 






purtenances, unless used for lighting or Whitney, has been elected vice-presi- Home Office a 
r, elevator service. dent of the Boston Board of Under- 46 CEDAR STREET, NEW YORK 280 LA SALLF STREET, CHICAGO 
“Note B.—This rules does not apply writers. | 





to electric light or power plants. Change 
page 56 to read, night work. 

“Charges provided are for each $100 
of insurance, and apply to buildings and 
contents in addition to the annual rate 
thereof and governed by the same term 
rule. 

“Open permits prohibited; the term 
cf permit to be fixed and premium 
charged in advance. 

“Unless hereinafter excepted, the fol- 
lowing charges shall be made when per- 
mission is granted for night work after 
ten (10) o’clock p. m., in manufacturing 
risks. Permit for not later than mid- 
night, ten (10) cents. 
taidnight or all night, 
cents. Excepted risks. 

“Acid works, asphalt works, bakeries, 
bieacheries, breweries and malt houses, 
brick works (red or fire brick), can- 


twenty (20) 


| 


Permit for after | 


neries, cement mills, iron and steel rol- | 
ing mills, lime burners, linseed oil and | 


cotton-seed oil works, machine shops 
(except bicycle factories), newspaper 
printing offices, oil refineries, paper 
mills, chemical works, coal property, 
distilleries, dry color works, 
light and power stations, 
terminal, flouring mills, foundaries, full- 
ing mills, (as connected with woolen 
mills), furnaces, 
works, glue factories, grape sugar and 
glucose works, ice factories, ice or re- 


electric | 
elevators, | 


gas works, glass | 


frigerating machinery, potteries (kilns | 


only), red lead works, rolling mills, 
rubber grinding in rubber works, sand 
works, saw mills and shingle mills, saw 
mills and raw and skein silk dye works, 
steel and wire factories, sugar refiner- 
ies, tanneries, terra-cotta works, tile 
works, tin plate factories, waterworks 
pumping station, white lead works.” 


GIVEN GENERAL AGENCY. 





Pettibone and Krouse Appointed Penn- 
sylvania Representatives of the In- 
ternational Fire of Texas. 


Immediately it received authority to 
eperate in Pennsylvania, the Interna- 
tional Fire, of Fort Worth, Texas, an- 
nounced the appointment of the wide- 
awake Philadelphia firm of Pettibone 
and Krouse, as its general agents for 
the Keystone State. 

The International is well 
and supported at home, and its man- 
egement is determined that the affairs 
of the corporation will be conducted in 
& manner that will reflect credit upon 
both the Company and the State of its 
domicile. That it will be creditably rep- 
resented in Pennsylvania. the reputa- 
tion of Krouse and Pettibone guaran- 
vees. 





To fill the unexpired term of the late 
Gustavus C. Holt, Harris H. Whitney, 
of the local agency firm of Rice and 





officered 
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THE 


Continental (Fire) Insurance Company 
OF NEW YORK 


To represent the Continental is to represent supreme loss 
paying power, square dealing, progress and success. 


WHY NOT APPLY FOR A CONTINENTAL AGENCY? 


Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





FIDELITY, says Webster, means faithfulness, loyalty, 
honesty. 


PHENIX is an emblem of that which fire is unable to 
conquer. 


Agents agree that the Fidelity-Phenix is well named. 





Western Off 


Home Office ' 
205 LA SALLE STREET, CHICAGO 


46 CEDAR STREET, NEW YORK 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


It is a good many years since the United States took her com- 
manding place among the nations as a “ world power.” 

It is only a few months since the Fidelity Underwriters raised 
their business banner, but already the Fidelity Underwriters are 
acclaimed as a “ world power ”’ in fire insurance. 

A Fidelity Underwriters agent is, in turn, himself a power. 

The policies are issued by The Continental (Fire) Insurance 
Comp:uny at.d the Fidelity-Phenix Fire Insurance Company of New 
York, each assuming half the liability. 
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JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 
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Agency Department: 425 Walnut Street, Philadelphia, Pa. 


WANTED AT ALL DESIRABLE POINTS 
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SURPLUS TO POLICY-HOLDERS 


OVER $450,000 | 
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AS TO OVER-INSURANCE. 





(Continued from page 1.) 

made up by men who cannot have the 
knowledge to accurately measure values, 
or the time to apply their knowledge 
if they possessed it, to all property 
under their jurisdiction in the period 
available to make up their rolls. 
Again; it is well known their “judg- 
ment” is often swayed by political con- 
siderations. We must not lose sight of 
the fact that the property-holder is en- 
titled to purchase full indemnity if he 
so desires. 

With the question of stock it is abso- 
lutely impossible for any one man to be 
able to judge their values, for even the 
owner must take an inventory to de- 
termine that, and even if he could the 
fluctuations in one month would often 
be sufficient to entirely upset all cal- 
culations. The man who is crooked can 
always find a way to beat the game. 
Rules and regulations will not prevail 
against him. 

The greatest safeguard companies 
have lies in the intimate knowledge by 
the agent of the man whom he insures. 
The first and most important question 
in fire underwriting is, always has been, 
and always will be—is the assured 
trustworthy? That settled the question 
of physical conditions follows. 

Common Sense Must Be Used. 

The best that companies can do on 
tne question of over-insurance fs to 
judge in a common-sense, practical way, 
whether the insurance carried seems 
about right in amount, being guided 
largely by the opinion of their local 
agents and field men, who in turn are 
directed in their judgment and ex- 
perience as to what has proven to be 
about proper on similar buildings and 
stocks under conditions akin to those 
obtaining in the risk under considera- 
tion. In other words, they must de- 
pend largely on the personal honesty 
of the policyholder, and let those cases 
of misplaced confidence be charged to 
necessary waste, precisely as tl*e mer- 
chant charges off bad debts every year. 

The penalty for over-insuring should 
fall on the property owner, not on the 
companies or their agents, for he is the 
only man who always knows what the 
value of his property is. A careful, 
thorough, exhaustive inquiry into every 
loss, its origin and extent goes far 
toward discouraging this fraud. It is 
doubtless too easy to collect an exces- 
tive loss from the insurance companies. 
If municipal and State governments 
would try to prevent fires by insisting 
that premises, especially cellars and 
areas or alley-ways be kept free from 
rubbish, and when fires occur, to spend 
the same effort that they do in chasing 
a burglar, to inquiring into the causes 
of fires and to make sure that they are 
honest accidents, they will go far 
toward discouraging not only arson 
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and incendiarism, but also the crime of 
earelessness to which the great ma- 
jority of all fires is due. 

The foregoing is by no means an at- 
tempt to defend or excuse over-insur- 
ance, or the part companies play in it, 
or to infer that fire insurance compan- 
ies and agents would not avoid it if 
they could, but it is simply an effort 
to set forth some of the reasons why, 
as a matter of practice, it is an evil 
that it is impossible to entirely prevent. 

It is inevitable that the man un- 
trained in a given business will attempt 
the reformation of certain things that 
are plain to him as being undesirable, 
but he should not overlook the fact that 
they are seldom less evident to the 
men in that business, who also know 
the futility’ of attempting their correc- 
tions under the conditions imposed 
upon their operations, but who surely 
try to reduce them to a comparatively 
harmless minimum. 

Too much commendation cannot be 
given to those insurance commissioners 
and others who recognize that the great 
drain on the wealth of the country, and 
the great item in the cost of fire insur- 
ance, lies in the unnecessary fires that 
occur through carelessness, lax mau-~ 
agement, improper building codes and 
indifferent administration of existing 
ones and flimsy structures, particularly 
in congested areas, and are desirous of 
using the great influence of their offices 
to remove or overcome these conditions, 
The time will come when more money 
will be spent in preventing fires than in 


fighting them, and as that period draws, 


near and the measures used become 
more and more effective, the reflection 
will be seen in steadily decreasing cost 
of insurance. 





American of Newark Moving Along. 





A healthy growth in the business of 
the American of Newark, is shown by 
the semi-annual figures of the progres- 
sive company. On July first, its total as- 
sets amounted to $8,737,885, and the 
net surplus to $2,496,645; these items 
showing gains of $202,000 and $141,000 


respectively since the first of the year. | 


the unearned 
increased from 


tn the same period 
premium reserve was 
$4,381,833, to $4,434.718. 
for the 
claim 
that the American, 
vative, but progressive,” 
hold good. 

President P. L. Hoadley, 
been in the Adirondacks for some time, 
is due home very shortly. 


of the Company’s management 





and Surplus of Million 
Dollars. 


With Capital 


With a proposed capital and surplus 
ot one million dollars, the Vulcan Fire 
has been incorporated at Oakland, Cal. 


NEW YORK FIRE AND LIFE INSURANCE STOCKS. 


(Quotations furnished i by E. 8. BAILEY, ) Broke r, 66 Broadway, New York City) 


























~~~ PIVIDENDS Bid Asked 
COMPANIES CAPITAL Approx. When price | price 
Anni. Div. Payable per ct. | per ct. 
City of New York....... $500,000 10 Q 205 
Common wealth IRE Me i ERT * 500,000 10 J&a&J 3°68 vas 
Continental ............. “ a cesses 2,000,000 40 JaJ 925 950 
Empire City . RRS Te EEE 200,000 s Jad 125 pa 
Fidelity- OS sod. ccccee| Cee v V 265 2°5 
German Alliance.. as cawaeete 400,000 15 JT&J 275 300 
German-American sees 1,500,000 30 JaJ 560 570 
Germania ($50) Fire ie cesses 1,000,000 18 Jad 285 20% 
Glens Falls ($10).. 200,000 30 Jad 1525 howe 
Globe & Rutgers.... 400,000 40 ( 475 ne 
Hanover ($50)........--- 1,000,000 10 JT&J 200 210 
Home Fire ......-..+-.«-- 3,000,000 30 J J 680 695 
Nassau ($50). 200,000 10 JaJ 165 175 
Niagara ($50) 1,000,000 20 JI&JT 300 305 
North River ($25). 350,000 10 A&O 155 165 
Pacific ($25).. . 200,000 6 J&J 135 145 
Peter Cooper | $20) . 150,000 6 JaJ 90 105 
Stuyvesant .. © cevcce socces ccnscvecees 400,000 10 Jad 155 160 
United States ($25).... .. 250,000 v V 60 70 
Westchester ($10) ....------- eee 400,000 35 Fa&a 456 cee 
Williamaburg City CE octc ccc 2A0,.000 20 Jad BRO 400 
# tna Life..... a 2 000,000 5 Q 650 pase 
Connecticut General. 300,000 8 JAS 225 
Equitable . 100.000 7 A 4000 
Germania. 200,000 12 J&a&J 210 
I 65 14h a ndans apa 500,000 10 S&S 100 non 
Home Life.. 125,000 12 M&N 275 wees 
Manhattan Life.. 101,000 26 O& F 400 425 
Metropolitan ($2 cere 2,000,000 7 MAN 155 oa 
Prudential ($50)... : 2,000,000 10 Q 550 650 
Travellers Hartford ...... seccwseccecdl, Be 20 Q £00 925 
NN EI akodugpenvcoaananedgiecen 264,000 7 IAT vO 108 
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The showing | 
first six months attests that the | 


is “old and conser- | 
continues to 


who has | 











Examining the Shawnee Fire. 





As representative of the insurance) 
departments of Virginia, North Carolina | 
and Minnesota, Actuary S. H. Wolfe, of | 
New York, to-day (Thursday) began an | 
examination of the Shawnee Fire, of 
Topeka. 

The investigation is made under ap- 
pointments of the Committee on Ex- 
aminations of the National Convention 
of Insurance Commissioners, and in 
conformity with a resolution adopted 
at the latest gathering of the body. 





State Manager Gives Outing. 





Percy B. Dutton of Rochester, N. Y., 
tendered the clerks in his agency, an 
outing at Newport on Irondequoit Bay, 
August 20. 

Dinner was served at the Newport 
House, after which speeches were made 
by those longer in the service, and the 
afternoon was spent in an excursion on 
the bay. 

The affair was 
precedent for insurance offices, and it 
is believed the idea will be followed by 
others. 





Texas Merchants Propose a Mutual. 





For the avowed purpose of securing 


voted an excellent | 


lower rates than they are now paying, | 


the Retail Merchants Association of 


Texas, proposes to form a mutual fire | 


insurance company in the near future. 
R. L. Bewley is slated for the secretary- 
ship of the organization. 








VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


WEST VIRGINI, 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











2216 John 
2217 John 


Suburban Dept. 


Telephones 





FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 








Established 1864 


EK. Ss. 


66 BROADWAY : 


BAILEY 


—DEALER 


Fire Insurance Stocks ‘‘A Specialty” 


Telephone 2817 Rector 


NEW YORK 








PROMPT SERVICE oa 


WARREN M. KIMBALL & CO. 


100 WILLIAM 8T., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 


LIBERAL COMMISSION 








Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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REDUCTION OF EXPENSES 


MANAGERIAL 





SOME OPINIONS. 





Timely Topic Considered by Prominent 
Company Executives—Changed 
Conditions in Business. 
Discussing the peculiarly timely topic 
of the expense element in fire insur- 
ance, E. H. A. Correa, vice-president of 
the Home Insurance Company, in a re- 
nt communication to the “Journal of 
Commerce and Commercial Bulletin” 

says: 

“I take the liberty of answering you 
rather on the line of the question as to 
How Fire Insurance Companies Could 
Reduce Expenses’ than ‘should reduce 
expenses,’ believing that I can convey 
some thoughts which might appear 
rather more novel than fulfilling the 
demands of the inquiry in the literal 
way in which you put it. Here is my 
answer, namely: 

“By absolutely disregarding the very 
best interests of the commonwealth and 
also that of the insuring pubic as a 
whole. 

“This will seem rather a harsh reply, 
coupled with apparent sarcasm, when 
read by the novice and not explained 
by the underwriter, hence an outline of 
what it is intended to convey. First 
of all we must indulge ina little 
ancient history and recall to mind that 
some years ago the underwriter, before 
learning the lessons as to the very best 
way of protecting property and reduc- 
ing the loss ratio to the commonwea‘th 
and to his company, was satisfied that 
his duty was performed to his com- 
pany and to his stockholders when he 
demanded a rate from the assured that 
would be commensurate with the haz- 
ard of the risk sought to be insured. 

“His knowledge of the physical haz- 
ard was somewhat limited, and his 
guess’ at a proper rate, therefore, was 
made somewhat at random, but always 
with one thing in mind, that he gave 
the benefit of the doubt to the company 
and placed the rate sufficient!y high in 
his guess to permit of a feeling of 
safety that at least it was not too low. 
There was little or no attention paid 
in those days to superior construction, 
little to fire protection, and, in fact, 
the underwriter looked to the then 
existing conditions as an excuse to 
bring to his company a large premium 
upon each individual risk and to take 
his one chance with the conflagration 
hazard. 

The Old-School Idea. 

“In those days there was little or no 
expense for inspections, no scientifica!- 
ly constructed schedules to apply and 
the general office force was a very much 
lower class of clerical labor, rather, pos- 
sibly, of our present classification of 
mail openers, filing and recording 
clerks. I have even heard in recent 
years of an expression from one of the 
antiquated underwriters (who having 
been brought up in the old school and 
having been granted a long enough 
lease of life to be alive at the present 
time and who is now ‘too old to learn’) 
that he thought ‘the idea of creating 
such improvements as would bring 
down a rate to 30 cents on the class 
of risk they wrote in olden times at 3 
per cent. was darn foolish, as he be- 
lieved in premiums.’ 

“Compare with the foregoing the re- 
quirements of to-day, when company 
officials in order to successfully look 
after the best interests of their stock- 
holders are obliged to couple with 
education on matters in general a 
knowledge of the many complications 
of the insurance business as developed 
by building construction, fire preven- 
lion, fire protection, trade conditions, 
manufacturing processes, electrical haz- 
ards, ete., and where each employe has 
to be more or less of an expert, and 
we have an increased earning capacity 
that swells the expense of transacting 
business. 

“Then, also, is the necessity of for- 
mulating proper schedules for the rat- 


ing of risks with as little chance as 
possible of unduly discriminating be- 
tween the assureds on the same class 
of risk. Also the employment of men 
who shall properly and justly apply 
such schedules and for inspecting the 
business both for acceptance and for 
making suggestions of improvements in 
the hazard, thus reducing the rate. 

“With the foregoing statement it is 
not out of pace now to make the posi- 
tive statement that with every improve- 
ment made, whether toward les- 
sening the physical hazard of the indi- 
vidual risk either by eliminating cer- 
tain known hazards or by protection in 
the way of extinguishing a fire, should 
one occur, the underwriter is a pub-ic 
benefactor in lessening the fires and 
saving the commonwealth from deple- 
tion, as well as benefiting the assured 
by a decreased premium. Therefore, to 
sum up insurance companies, were they 
to stop the expensive work of bettering 
the conditions, certainly could reduce, 
their expenses, but also would place 
themselves in the position of not caring | 
for the welfare of the assured or the 
commonwealth.” 





AS VIEWED BY F. E. LOCK. 

The views of United States Manager 
Lock, of the Atlas Assurance Company, 
upon the same broad subject, are thus 
interestingly set forth: | 

“This question may be taken up from 
the viewpoint of what would accom-| 
plish the result as an abstract proposi- 
tion or it may be considered from the 
stand of what can be accomplished in | 
a practical way under the general con- | 
ditions which now exist. It is probably | 
true that neither the insurance com- 
munity, State government authorities | 
nor the public at large are prepared for 
methods which only can bring about) 
any considerable reduction in the pres-| 
ent ratio of expense. The business of 
fire insurance could be transacted to 
the best economic advantage, combined 
with efficient results, by concentration | 
of management, coupled with broad and | 
intelligent co-operation untrammeled in | 
all phases of inspection, rate-making | 
and adjustment of losses, with possibly | 
some clearing house plan for the free} 
exchange of business direct and by rein- | 
surance. It may be granted that there | 
is not too much capital in the business, | 
far from it, but the capital is too dif-| 
fused, thus incurring an enormous eco- | 
nomic waste in the multiplication of | 
such items as Officials, fieldmen, travel- 
ing expenses, rentals and stationery. 

“Beyond these again, due to the same 
and other causes, we find a great army 
of men doing the work of local agents 
far beyond the needs of the business, | 
the overplus of whom simply embarrass | 
and hamper the better class of agents | 
who are entitled to be regarded as pro- | 
fessional insurance men. The same | 
thing holds good with regard to brokers | 
attracted into the business by high 
rates of brokerage, as for instance in 
this city of New York with 8,000) 
registered brokers; the business would | 
be more efficiently handled to the 
greater satisfaction of all concerned 
(except of the eliminated) by one- 
eighth of that number, who would then 
be abundantly compensated on a much 
lower rate of brokerage than is now 
being paid. 

“Intrinsically the business of fire in- | 


surance is in character such as can best | 
be handled for economic results by con- | 


centrated management with free co-| 
operation. In this respect it is some- 
what analagous to telegraph, telephone, 
or express companies or even to the life 
insurance business. The life insurance 
business is mainly handled by a com- 
paratively few large companies, and 
rightly so if the best results are to be 
obtained in economy with efficiency. 
In the countries of the world where 
the business of fire insurance is done at 
the lowest cost and at a steady profit, 
it has been in the hands of a compara- 
tively few companies. 


“Considering the whole 


THE EASTERN UNDERWAITER 


nothing to encourage the idea that the | 
public or the State governments, which | 
more or less reflect the public mind, or | 
the insurance community itself is pre-| 
pared for any serious attempt to bring 

the business on to a reformed basis. | 
On the contrary, every effort seems to| 
be directed against any such policy, and 
therein lies the strongest reason for be-| 
lieving that we shall not see any ma- | 
terial reduction in expense. So many | 
interests are entrenched to maintain the 

present line of things, which line really 

breaks the strength of insurance capital | 
up into small fragments, while there ex- | 
ists on the part of the community such 
a suspicion of insurance management as | 
a whole, that there would seem no hope | 
but that the premium payer must con- | 
tinue to be heavily assessed to perpet- | 
uate methods which are crude and 

wasteful. 


Better Day May Dawn. 
“The time may come when the lIeaa- | 
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trend of) 
present effort in this country, there is | 
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ers of the people in the State govern- 
ment may so shape public opinion as to 
recognize what is essential in its own 
interests which will allow or invite the 
fullest measure possible of co-operation 
on the part of companies in the ex- 
change of experience, in the making of 
rates, in the inspection of business, in 
the adjustment of losses and other simi- 
lar measures. The economic fallacies 
underlying the tinkering with rates by 
amateurs, favored in certain directions, 
will probably become apparent and the 
movement wear itself out. The time 
may yet come when it will be realized 
that ‘companies are entitled to a meas- 
ure of confidence, and if this is ever 
frankly given to them for a period of a 
few years there is no likelihood that 
the public will want to revert to the 
present shiftless and extravagant metb- 
ods which certainly cannot be cured by 
any legislative panaceas, but can only 
be remedied by following economic 
laws, not by doing violence to them. 
In short, if advice from the powers that 
be could be given to and heeded by the 
premium-payers to confine their trans- 
actions strictly to responsible agents or 
brokers, to insist on having good com- 
panies whether large or small, and then 
to yield their agents and companies 
something of that confidence which 
they are apt to give to, say, their 
bankers, it would be found that the 
business would run with the minimum 
of friction and that the cost of it would 
be reduced both in the volume of loss 
and the expense of transacting it. It 
has been assumed, as a matter of 
course, that expenses are too high, and 
the steady advance from an average of 
31.27 for the decade ending 1870 to 
239.04 for the year 1909 would seem to 
justify the charge. 










“Looked at from another standpoint 
it must, I think, be admitted that the 
cost of doing business is high. Ex- 
pressed as a ratio it does not vary 
largely in any country which has a 
large insurance business, which fact is 
curious. Expressed as the actual dis- 
bursement needful for the transaction 
of the business the variation is enor- 
mous and not easy to account for. The 
average rate of expense to premiums 
for the year 1909 in this country was 
39.04. The average rate of expense to 
premiums in Europe would be some- 
what less than that figure. Stated in 
another way it is found that to write 
$1,000,000 of insurance in this country 
costs about $11,000 in premiums; 39 per 
cent. of this is $4,290 as the expense of 
writing $1,000,000. In Europe a fair 
average premium for writing $1,000,000 
insurance would be 3,000. The ex- 


pense averages about 35 per cent., which 
would be $1,050 for writing $1,000,000, 
as against $4,290 for effecting the same 
service in the United States. The con- 
clusion seems inevitable that there 


is 


something essentially wrong in meth- 
ods which produce this result, but noth- 


ing has appeared on the horizon as yet 
which seems to indicate that 
tion of those immediately con 


any sec- 


rned are 


prepared to grapple with the problem in 
a radical way and there seems no ex- 
pectation that any material reduction 


can be expected in the near future. 
“Coming now to the question of what 
is practicable, to any light on it 
We must consider items which ge 
to make up the present rate of expense 
to see what, if any of them, can be 
eliminated or materially reduced. 
Commissions. 
“Naturally the eye catches the largest 
item first as presenting the most plausi- 
ble means of reducing expenses, and the 


get 


the 


chief item, as shown in the Insurance 
Department’s report, is that of commis- 
sions, which figures at about 55 per 


cent. of the total expense. Let us clear 
our minds as to one thing at the out- 
set. This whole item of commissions 
cannot justly be charged to ‘commis- 
sions paid to agents.’ It is important 
to bear this in mind, as a large part. 
of the agitation in regard to agents’ 


commissions, either for increase or de- 
crease, arises from the fallacious im- 
pression that the average paid to agents 
the United States 


in 


is about 22 per 








cent. On the one hand, it is claimed 
that everybody receiving less than an 
average of 22 per cent. is being un- 
fairly treated, while on the other 
hand it is charged that commissions 
are grossly excessive. 

“The item of commissions in the 
Insurance Department's report really is 
compounded of three distinct classes, 
namely: 

“First. Compensation to bona fide lo- 
cal agents. 

“Second. Brokerage. 

“Third. Overriding commission paid 
to general agents. 

“Taking the second item first in our 
quest of what to eliminate, the easy 
answer is given by certain State of- 
ficials and agents, ‘the broker.’ But we 
cannot eliminate the broker in the large 
city without revolutionizing the busi- 
ness, and nobody has yet come forward 
with a reasonable working scheme 
which dispenses with the service of the 
broker, which service is absolutely de- 
manded by the public in large cities 
who cannot conveniently reach the of- 
fices of companies or agents without 
him. Allowing for him an average of 
12% per cent. upon the premiums of 
the large centers, where only he is 
found, it is fair to say that he repre- 
sents a cost of 4 per cent. on the total 
premium income of the whole country. 
Reducing brokerage in all large cities 
to 10 per cent.. would save possibly 
nearly 1 per cent. to the business as 
a whole if the saving came to the com- 
panies and not to the agents. 

“Next taking the third item, commis- 
sions paid to general agents, we see 
that this really pertains to expenses 
of management rather than to commis- 
sions. Certain companies legitimately 
farm out certain States or group of 
States to local underwriters, who super- 
vise such territory in lieu of the em- 
ployment by the principal of special 
agents. In the aggregate, general busi- 
ness represents no small percentage of 
the total business of the country, and 
would certainly account for not less 
than 1% per cent. of the total com-| 
mission of the country. Deducting these 
two items, it would appear that the 
average commission paid to local agents 
in the United States does not exceed 
164% per cent., so that the large in- 
equality which is supposed to exist be- 
tween agents is really non-existent 
over any large volume of the business, 
while it is especially to be remarked 
that local agents in the large cities do 
not receive so much as 15 per cent. for 
themselves and it is doubtful if their 
average exceeds 12 per cent. after de- 
duction of brokerages. We may assume 
then that the most numerous producers, 
the rank and file of local agents, re- 
ceive about 16% per cent., the general 
agents for a limited territory an over- 
riding of 10 per cent. for expenses of 
management, and the broker, where he 
exists, say 12% per cent. Minor re- 
auctions might be effected in thes 
items, but it is to be questioned if any 
important reductions can be made. 
Even a general shift of system to con- 
tingent profit commission, which the 
writer favors, would not alter the situa- 
tion, it would simply be a readjustment, 
much in the interest of public policy, 
but would not lessen the prime cost. 

Salaries. 

“The next item in the Insurance De- 
partment’s report in importance is that 
of salaries, which is credited with some 
8 per cent. One weak spot, of course, 
is that there are so many companies 
transacting business, as doubtless there 
are not less than three hundred stock 
companies to be reckoned with in the | 
country, not to speak of swarms of | 
mutuals and co-operatives. The sur-| 
prise, I think, is rather that the neces- 
sary army of officers, clerks, specia) | 
agents and other employes can be main- | 
tained at so low a cost. The economic | 
waste is doubtless very great in this | 
respect, but as the business is recog- | 
nized to-day every countenance is lent | 
to the organization of many companies. | 
Naturally, salaried men like to multiply | 
companies because of the increased 
number of higher paid positions so 
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created. It is not meant for a moment 
to infer that place should not be given 
in the race for the small company, nor 
to overlook the fact that practically all 
fire insurance companies which amount 
to ‘anything have been small at the 
initial stage of their existence, but it 
cannot be denied that the multiplicity 
of companies means economic waste 
which has to be paid for by the pre- 
mium rate. Viewed from this stand- 
point, it is difficult to see where any 
economy can be made on the 8 per 
cent. ratio which provides for the nec- 
essary thousands of officers, fieldmen 
and clerical staff. 
Taxes. 

‘The next item of importance is that 
of taxes, amounting to, say; 3 per cent. 
Can there be any economy in this re- 
spect? To this our answer would be 
emphatically yes, but the companies 
eannot effect it. The situation is that 
taxes are levied to provide money for 
State and municipal purposes far in 
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excess of the requirements of the sev- 
eral insurance departments. Of course, 
this is not true of all States, but it 
is true of the States as a whole. Inas- 
much as insurance is a phase of thrift 
and saving, it seems economically fal- 
lacious to burden the premium with 
a taxation upon what is virtually a tax 

itself other than what is sufficient 
to pay the proper expense of State in- 
surance departments. The companies, 

»wever, of course, have nothing to say 
cr to do but to pay what is levied. 

Associations. 

“Another serious item of expense is 
that of local boards, rating organiza- 
tions and the various bureaus maintain- 
d by the insurance companies, which 

rure up some 2 per cent. upon the 

emiums as a whole. While there 
nay be numerous cases, and doubtless 

e, of extravagant administration, 

plication of service, etc., yet the char- 

ter of service rendered is so highly 
sential and on the whole is so ef- 
ficient that even if economized to the 
tmost there could not be much saved 

t of the 2 per cent. which is so spent, 
while any crippling of efficiency would 
be a most serious injury to the in- 

rests of the public, which interests 

now served by the rating and in- 
ection and educational bureaus to an 
ent far beyond what is generally 
spected or believed. All hope of 
owing away from calamitous con- 
igration as well as the eventual re- 
iction of the premium cost hinges 
on the methods applied through the 
rious ‘bureaus and associations, and 

» States which restrict the liberty of 

ese bodies are unwittingly harming 

it which is of most benefit to their 
mmunities. : 

‘All other items can obviously 
in themselves offer very 

r reduction. Postage, 

pressage, advertising, 


not 
much prospect 
telegrams and 
stationery, di- 


tors, trustees, auditors and other 
ndry charges all combined, inc!uding 
lice rents, would be covered by 3% per 
t. How much can be saved out of 
se? Very little, I believe. Travel- 
is quite an item, but this is a 
untry of magnificent distances, and 
the necessary touch with agents is 
be maintained, the business to be 
yperly inspected and losses to be 
yerly adjusted, men must travel. 
‘here may be a faint suspicion that 


x the sake of saving a dollar or two 
Idmen do not incur necessary bard- 
is while traveling, even if they do 
rol in the lap of luxury, but sober 
nsideration would probably convince 
that anything which could be saved 
the cutting down of the traveling 
charges of fieldmen would be micro- 
opic when expressed as a percentage 
on the premium of the country. 
Eliminate Undesirable Agents. 
“So, then, if we consider what can be 


liminated, it is not easy to answer. 
efficiency is to be maintained with 
the present established methods, cer- 


tainly not more than 1% per cent. in 
he aggregate. A change which would 
bring about a concentration of manage- 
nt and a wide range of effective co- 
eration would do much. With it 
would go the elimination of unfit agents 
nd brokers, so leaving it possible to 
ympensate the balance on a lower per- 
ntage scale for a better net income. 
The States and municipalities might al- 
) revise their taxation systems to great 
lvantage, saving not less than 1% 
cent. But, it may be asked, what 
the good of indicating these things 
ien we all of us know that they are 

1 within the range of practical pos- 


sibilities? Still it is an endeavor to 
answer your question. 

“In dealing with this topic there is 
one item of serious note to be remem- 
bered, which is that the insurance pro- 
fession has now for some years past 
been earnestly devoting itself to uplift- 
ing the business by educating as to the 
prevention of fire waste. This is being 
done persistently, earnestly and with 
eyes wide open to the fact that the 
inevitable result is a reduced rate of 
fire premiums. Reduction of rate is 
bound to come by reason of the 
very measures which the insurance com- 
panies are pressing through their rate 
schedules and educative bodies like the 
National Board of Fire Underwriters. 
All this means a reduced fire cost, 
which will involve a reduced rate of pre- 
mium, which latter will also involve 
that the ratio of expense must go up 
as the rate of premium goes down. I* 
is quite possible that in the future 
there may be a reduction in the ag- 
gregate amount of expense, but I see 
no possibility that the ratio of expense 
to premium will go down if it be true 
that the very measures we are pressing 
are to produce for us a lower average 
rate of premium. 

“To sum up, I see no prospect of a 
material reduction in the cost of doing 
business except by methods of con- 
centration and co-operation which are 
not at all likely to be brought about. 
Reform waits upon change in public 
sentiment, which shall repose a certain 
amount of confidence in those who 
serve them through fire insurance com- 
panies, and this, I imagine, is likely 
to be quite a slow process to bring 
about.” 





Buffalo’s Pumping Stations. 





Just before leaving on his recent 
vacation, Col. Francis G. Ward, com- 
missioner of public works at Buffalo, 


prepared a letter setting forth the pres- 
ent status of the work in connection 
with the city’s pumping stations: 

In his statement Col. Ward reported 
that $1,593,902.02 would be required for 
contracts, current and proposed, to com- 
plete the new and old pumping stations. 


To this sum must be added the cost of 
four 60-inch mains from the new sta- 
tion to the city “together with the 


amount to complete the 48-inch and 36- 
inch mains to South Buffalo and the 
east side, which items amount to $512,- 
700,” making the grand total of work 
remaining to be done $2,106,602.02. 

This grand total of $2,106,602.02 will 
be reduced by the $1,000,000 bond issue 
approved by the councilmen and also by 
$100,000 cash on hand, thus leaving 
about $1,000,000 still to be raised for 
the completing of all the pumping p!ant 
work. 

“We won’t need that other $1,000,000 
for a year yet. With the $1,000,000 just 
issued we will be able to finish the 
48-inch main to Marvin and Red Jacket 
streets and make the necessary connec- 
tions at the pumping station. Then 
we will continue the 48-inch main to 
jailey avenue and Elk street. I men- 
tion the work in the order in which 
it will be done.” 

Further information given was con- 
tained in a recapitulation showing the 
total cost of the entire plant, including 
the items just mentioned, as follows: 
aunnel and: inlet. ... 0.006 $1,493,695.00 
New station 1,643,029.00 
JB 0 Sa ae ae oe 961,824.97 
New force mains........... 1,760,492.74 
Water tower and site...... 70,635.75 


$5,929,677.46 


PROMPTLY SUBSCRIBED. 


Independence Fire of Philadelphia Dis- 
poses of its Capital in 
Short Order. 


Within fifteen minutes after the 
books of the Independence Fire, of 
Philadelphia, were opened the $200,000 
capital of the proposed company was 
fully subscribed. The promoters of the 
enterprise are Henry W. Brown and 
Company, leading agents and brokers 
cf the Quaker City, whose business 
alone would be sufficient to keep a 
moderately sized company going. 

The officers of the Independence Fire 
are: Henry I. Brown, president; 
Everett L. Crosby, vice-president; 


Theodore E. Brown, treasurer and Ed- 
ward B. Creighton, secretary. 
Mr. Crosby will be recalled as the 


former head office general agent of the 
North British & Mercantile, while Mr. 
Creighton, for some years prior to his 
joining the Brown office, was the very 
efficient secretary of the Underwriters 
Association of the Middle Department. 





Fire Doors and Bulkheads. 

“When the openings in walls that 
are to be protected are more than three 
feet in width, the fire door should be 
made of three thicknesses of well-sea- 
soned, tongued and grooved inch boards 
lressed on both sides, and laid 
diagonally across each other and 
nailed with wrought nails’ driven 
flush with wood and clinched on the 
opposite sides; then covered on both 
sides and edges with heavy block tin 
put on with a lock lap and nailed under 
the lap with one-inch barb-wire nails. 
The lintels and joints should also be 
covered in the same manner as the 
door and the sill should be of stone or 
iron dividing the floors of different 
departments. The sliding door is best, 
and when this class of door is to be 
used, the door should be made large 
enough to project at least three inches 


beyond the opening on each side and 
top; the top should be made at an 
angle of 1% inches to the foot, to cor- 
respond closely with the running rail 
above, the rail on which the door is 
to be hung should be of wrought iron 
and well fastened in the wall, and the 


arms which support the rollers should 
be fastened to the top of the door by 


bolts extending through the door and 
nuts on the opposite side, and a cleat 
placed at the bottom of the sliding 
door, so as to hold it in position when 
closed. 

“Where swinging doors are to be 
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used, the wrought iron hook-and-eye 
hinge should be used and fastened to 
the door by bolts passing through the 
door and nuts on the opposite side, and 
the other part well anchored in the 
wall; and good wrought iron latch put 
on in the same manner. 

“Doors of this construction will usual- 
ly resist fire long as the walls of 
the building stand. The principle of 
fusible alloy can be applied to fire 
doors, thus making them automatic or 
self-closing with a very slight heat by 
the means of a fusible link.’’-—The Mil- 
lers National. 


as 








LAST TOKEN OF RESPECT. 


Large Delegation of Friends Attend 
Funeral of E. K. Mc- 


Conkey. 

A large number of friends of the late 
E. K. McConkey, secretary of the 
Farmers Fire, of York, Pa., attended 
his funeral on Saturday last. 


According to a local account: “It is 
estimated that over 500 persons were 
present to pay their last respect to the 
memory of a neighbor, friend and com- 


panion. In the assembly were many 
men from the varied walks of life. The 
floral tributes were profuse and the 
respective rooms of the home were con- 


verted into veritable floral gardens, the 


deceased being a great lover and ad- 
mirer of flowers. The designs were so 
numerous that a large, open carriage 
was required to convey the beautiful 
tributes to the cemetery. In the ab- 
sence of Rev. F. E. Tuttle, Rev. Dr. T. 
Joffers, of the York Collegiate Insti- 
tute, and a personal friend, conducted 
the impressiv« services Dr. Jeffers 
spoke briefly, his remarks being im- 
pressive. He spoke of the excellent 


qualities of Mr. McConkey, his benevo- 


lence and acts of charity, a man who 
had endeared himself to his family, 
latives and wide cirele of friends.” 





NR | 


PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER nell, 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 


pS PETA. 5 Te > ANE 























FIRE 


INSURANCE 





24 COURT STREET 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


BROOKLYN 








UNDERWRITERS’ REPORT 





: eg: 

Are you Interested in Western and Pacific Coast Insurance Matters? 

To keep posted in the above, read the UNDERWRITERS’ REPORT, published 
Francisco, the only weekly insurance newspaper issued West of Chicago. 

Positively unexcelled by any insurance medium in the United States for 1 

insurance in the territory extending from the Rocky Mountains to the Pacific 
Subscription Price $3.00 Per Year 

160 Sansome Street 


at San 


ews of 
Ocean. 


SAN FRANCISCO, CAL. 











THE BIG MILLION DOLLAR COMPANY 


THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 





Correspondence from Live Agencies solicited 

















16 





THE EASTERN UNDERWRITER 





September 1, 1910. 











A DISAPPOINTING EFFORT. 


Rules Adopted by New England Ex- 
change for Wireless Telegraph Out- 
fits, Decidedly Vague. 





Keen disappointment is expressed at 
company head offices, over the series 
of rules adopted by the New England 
Insurance Exchange last week, for the 
installation of wireless telegraph out- 
fits. 

The regulations in important partic- 
ulars are held to be permissive instead 
of mandatory, and in certain instances 
appear to be quite contradictory. Wire- 
less telegraphy is here to .stay, and 
company officials recognize a very 
serious fire menace in the improper in- 


stallation of such equipment. There is 
already conflict between Government 
and commerical companies and the 


armateurs,and the two former interests 
do not hesitate to use currents suffi- 
ciently powerful to burn out the fuses 
of the armateurs. 

As the New England Insurance Ex- 
change is the first of the governing 
bodies to formulate rules affecting wire 
iess plants the vagueness of its’ re- 
auirements is a keen diappointment to 
head offices, who had hoped for better 
things from Boston. 


IMPRACTICAL. 








UNADVISABLE AND 





Experience of Single State Not Broad 
Enough to Secure Average for 
Proper Rate-Making. 





Asserting that State-made fire insur- 
and rates are “neither advisable or 
practical,” the management of the Fire- 


man’s Fund Fire, of San Francisco, 
holds: “To men who are familiar with 


the fire insurance business it seems as 
though a little thoughtful consideration 
of the subject must certainly convince 
any intelligent person that State-made 
rates for fire insurance are neither ad- 
visable or practical. 


“Insurance is governed by laws of 
average that can only be determined 
by a wide extension of the business 


and by the results of many years. 

“ “Fire insurance rates must not be 
based upon the fire losses of a single 
town; nor would the loss by fire in 
any one State be a safe basis for fire 
insurance rates, as the burning of a 
few buildings in one case, or a general 
conflagration or two in the other case, 
would so disturb those rates that busi- 
ness of all kinds would suffer thereby 
in a most unsatisfactory manner. 

“The desire for State-made rates is, 
of course, simply a desire for lower 
rates, but experience shows that until 
losses by fire decrease, any reduction of 
rates for insurance would deprive in- 
surance companies of the very slender 
margin of profit they are now making 
on underwriting. 

“Insurance against loss by fire is an 
extreme!y hazardous business, and the 
capital invested in it should pay at 
least 6 per cent. During 1909 the un- 
derwriting profit for fire insurance com- 
panies throughout the United States 
was a little over 6 per cent., but that 
must be considered an exceptional year, 
as the trade (underwriting) profit for 
the ten-year period previous to 1909 
shows an aggregate loss to the com- 
panies of nearly 3 per cent. 

“If the States in which people de- 
mand lower rates for fire insurance will 
see that buildings are properly erected 
and cared for; that every fire is in- 
vestigated as to cause and results; that 
the responsibility for fires is deter- 
mined, and that penalties are enforced 
for carelessness in connection there- 
with, the loss ratio will doubtless be 
reduced one-half or more, and corre- 
sponding reductions of fire insurance 
rates will follow as inevitably as that 
one day follows another.” 





Beware Gasolene. 
Users of gasolene are warned by the 
Fire Commissioner of Nebraska, regard- 








CASUALTY AND 


SURETY HAPPENINGS 





TO HAVE CASUALTY ANNEX. 





Royal Insurance Company to Organize 
Subsidiary Corporation for Trans- 
acting Business Here. 





With a view to utilizing its strong 
agency corps of ten thousand men in 
this country to a wider degree than is 
now possible, the Royal Insurance 
Company of London, proposes forming 
a casualty corporation here, and writ- 
ing such branches of the casualty busi- 
ness in the United States as seems to 
it desirable. 

The new organization, the exact title 
of which has not yet been determined, 
will have a cash capital of $500,000 and 
a surplus of like amount. It will be 
under the general direction of the 


~The of- 


ing its high exp'osive power. 
ficial asserts: 

“Gasolene explosions continue in 
about the same ratio, notwithstanding 
this department has tried in every way 
possible to awaken the public mind to 
the importance of care in handling this 
most dangerous explosive. Merchants 
feel that they must carry a sufficient 
quantity to meet the demands of their 
customers and the result is that many 
stores provide dangerous conditions 
which their customers must confront. 
These stores carry ten, fifteen and as 
high as fifty gallons of gasolene. They 
could, by very little expense, bury their 
tanks outside of the building, siphon 
the gasolene to their store, and save 
the cost of expense by avoiding the 
leakage and evaporations, and do away 
entirely with the danger. 

“The carrying of gasolene in the 
stores will be declared a nuisance and 
we warn merchants handling this dan- 
gerous merchandise that they must take 
steps to protect their property and their 
neighbors’ property, as well as their 
own and their neighbors’ lives, or suf- 
fer the expense of defending themselves 
from criminal prosecutions for main- 
taining a fire nuisance.” 





Queen Increases Line Limits. 





On all save “accommodation lines,” 
the Queen Insurance Company has ad- 
vised of its willingness to increase its 
limits on New York City business about 
fifty per cent. 





On the Pacific Coast. 





Alfred E. Duncan, president of the 
Franklin Fire, and Clarence E. Porter, 
president of the Spring Garden Fire, 
both of Philadelphia, are on the Pacific 
Coast, visiting the agencies of their 
respective companies. 





New Jersey Agency Appointments. 


Alliance.—J. B. Carey, Dover. Amer- 
ican Central.—S. H. Guerney, Trenton. 
Commonwealth.—Arthur Churchill, Ro- 
selle Park; T. W. Welsh, Highland 


Park. Concordia—E. N. McDonough, 
Newark; R. M. Offord, Passaic. Ger- 
man American.—C. B. Conover, Mill- 


ville. Girard F. & M.—John Singer, Jr., 
West Hoboken. Home.—C. A. Compbell, 
Pleasantville; B. F. Pittman, Burling- 
ton; E. Lockett, Trenton. Insurance 
Co. of N. A.—G. H. Ayers, Camden; H. 
W. Rockwell, Perth Amboy. Law, 
Union & Rock.—G. F. Lear, Glen Ridge, 


tondon Assurance.—D. S. Pancoast, 
Pitman. Massachusetts F. & M.—G. W. 
Stiles, Hasbrouck Heights. North Brit- 


ish & Mercanti'e.—Alice M. Wesley, 
Camden. North River.—L. S. Chester, 
Sea Isle City; Massey & Edwards, 
Ocean City. Pennsylvania.—S. T. Savi- 
ello, Moonachie. St. Paul F. & M.—L. 
S. Chester, Sea Isle City. Scottish 
Union & National.—B. F. Snyder, Og- 
densburg. Western Reserve.—Philip 


Smythe, Ridgewood. 


Royal managers, though, of course, 
trained casualty men will have im- 
mediate charge of the various branches 
of the business. 

How soon the new venture will be 
launched is dependent upon the degree 
of progress made in arranging the in- 
corporation details with the State In- 
surance Department. 

At home the Royal writes life and 
personal accident insurance as well as 
fire insurance, and is privileged to is- 
sue life contracts in New York State, 
having thus qualified before the present 
law prohibiting companies writing both 
life and fire business became effective. 
While the Company makes no effort to 
transact life insurance here, it occa- 
sionally issues policies to parties—main- 
ly Britons—who voluntarily apply for 
such protection. 

The entry of the powerful Royal into 
the casualty field, following as it does 
closely upon the purchase of the Ocean 
Accident and Guarantee by the Com- 
mercial Union, is an event of unusual 
importance in the world of casualty un- 
derwriting. 





CONCERNING BENEFICIARIES 





Surety Underwriters as Well as Bank- 
ers Interested in Recent Court 
Decision. 





A late decision by the Supreme Court 
of Minnesota dealing with funds of 
beneficiaries, that will interest surety 
men as well as bankers and trustees, is 
thus reported: 

“A mother of two minor children, 
through her deceased husband’s cousin, 
T, deposited $1,000 in bank and took 
two certificates of deposit, each in one- 
half of that sum, in the name of her 
two minor children, respectively, paya- 
ble to the order of each, or guardian, 
on return of the certificates properly 
indorsed. T retained the certificates. 
The bank knew that the children were 
minors, and dealt with T as their 
guardian. T subsequently surrendered 
the original 
new ones. The certificates were finally 
issued to ‘the order of the minors, re- 
spectively, or their guardian, T.’ T 
cashed the certificates and became 
bankrupt. He had never ‘been ap- 
pointed guardian, by the Probate Court 
or otherwise. Actions were brought 
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certificates and obtained | 


against the bank by the duly appointed | 


guardian of the minors to recover the 
amount deposited.” Upon this state of 
facts the court held: 
dence showed the gift to the minors to 
have been completely executed; 
bank did not discharge the original 
obligation by payment to T. The obli- 


gation was upon the bank to show that | 


the person to whom it paid the money 
was a legally appointed guardian. In 
short, the court held that “the payment 
of such money to a person supposed to 
be, but who is not in fact, the guardian 
of the minors, does not estop the minors 
from subsequently requiring the bank 
to pay the certificates to them.” 


(1) That the evi- | 


(2): the | 
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ADMITTED IN NEW YORK. 





Pacific Coast Casualty Licensed in Em- 
pire State—Whilden & Hancock, 
Eastern Managers. 





Having complied with every require 
ment of the New York Insurance De- 
partment, the Pacific Coast Casualty 
Company of San Francisco, has been 
admitted to do business in the Empire 
Stat Whilden and Hancock, of this 
city, are Eastern managers for the 
corporation. 

The Pacific Coast Casualty was late 
ly examined by Actuary S. H. Wolfe, 
whose report has recently been made 
public. The examination, says the “Un- 
derwriters Report,” of San Francisco, is 
of December 31, 1909, and consisted of 
2 verification of the company’s annual 
statement upon the date in question. 
Exhaustive investigation was made 
into the company’s financial condition, 
as well as to its business methods and 
system of accounting. The result of 
the examination showed the company 
to be possessed of assets aggregating 
$972,387.27, being $2,000 in excess of 
its statement filed December 31, 1909. 
The examination was undertaken on 
behalf of the California State insurance 
department, following an application 
by the company’s officers, who desired 
to enter additional States for business, 
and required the company’s annual 
etatement for the year ending December 











31, 1909, to be verified for that purpose. 
Actuary Wolfe’s report is generally 
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complimentary to the company and to 
its management. 

Among the subjects taken up in de- 
tail during the examination were: 
mortgage loans, collateral loans, bonds, 
cash in office and banks, uncollected 
premiums, bills receivable, accident 
settlement advances, premium reserve, 
loss reserve, surplus and business 
methods. The report shows that the 
Pacific Coast Casualty Company was 
organized October 18, 1902, and char- 
tered on October 20, of the same year, 
to transact all forms of insurance, with 
the exception of fire, marine and life 
insurance. The original capital was 
$200,000, but was increased to $400,000 
on September 30, 1909, all having been 
subscribed at $125 per share. 

On December 31, 1909, the company’s 
financial condition was as follows: 
Admitted assets $972,387.27 
ee MEE  wethcae. so00e00% 276,753.72 
Surplus to policyholders .... 676,753.72 

The company is now licensed to 
operate in fifteen States and territories, 
as follows: California, Washington, 
Oregon, Hawaii, Arizona, Texas, Min- 


eeeeee eens 


nesota, Illinois, Colorado, Nebraska, 
Iowa, Kansas, Missouri, Ohio and 
Pennsylvania. 


The report of Actuary Wolfe was 
concluded with the following words: 
“The policyholders of this company are 
amply secured by a capital stock of 
$400,000 and an admitted surplus of 
$276,753.72. Claims appear to have been 
settled promptly.” 





DISCUSSING “FRILLS.” 





Managing Underwriters Again Consider 
Special Features in Personal Ac- 
cident Policies. 





Renewed consideration of the special 
features in personal accident policies 
and the best means for modifying them, 
was had at a meeting of company ex- 
ecutives at Hartford yesterday. 


Transfer to Fidelity and Deposit. 





To accept the Texas State agency 
for the Fidelity & Deposit Company, 
|of Baltimore, in all of its lines, Shetton 
and Ames, of Houston, have ceased 
their representation of the United Sure- 
ty Company, also of the Monumental 
| City. 

It is figured that the Fidelity & De- 
| posit Company will take up the casual- 
|ty lines in the Lone Star State within 
|a few days. 





New Jersey Agency Appointments. 


American Casualty—W. H. Howell, 
| Somerville; D. A. Shirley, Perth Amboy. 
Commonweailth.—F. A. Fetridge, New- 
ark. Empire State Surety.—L. W. Mid- 
| delton, Newark; Cook & Watson, Tren- 
| ton. General Accident.—J. J. Rice, Cam- 
| den. New Amsterdam.—Louis de Brig- 
| ard, Plainfield; C. A. Westervelt, East 
| Orange. North American Accident. —wW. 
|B. Halsey, Westfield; G. B. Barton,Cam- 
jden. U. S. Fidelity & Guarantee.—E. E. 
| Le Compte, Lakewood. 


| 
| 
| 
| 
| 
} 





Bulgarian Company Coming. 


Under the direction of William C. 
| Scheide & Co., of New York, as its gen- 
|eral agents for the United States, the 
| Balkan National Insurance Company, 
|of Sofia, Bulgaria, is arranging to en- 
| ter this country for fire reinsurance 
| only. It will make its initial deposit 
| with the Connecticut Insurance Depart- 
| ment, and will later deposit an addi- 
tional deposit of $100,000 with the Ohio 
| Insurance Department. 


| READ ~<a 
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SOME PLAIN TRUTHS 


NEW LIABILITY LAWS OF N. Y. 








Operation of Wainwright and Phillips 
Statutes intelligently Set 
Forth. 





Refuting a number of erroneous 
statements and deductions appearing in 
an editorial in the “New York Times,” 
some days ago, concerning the opera: 
tion of the new liability laws of the 
Empire ptate, Frank E. Law, assistant 
secretary of the Fidelity & Casualty 
Company, writing to the paper under 
Monday’s date, says: 

The editorial article on “Liability 
Rates” in to-day’s Times, which dis- 
cusses the action of the liability insur- 
ance companies in charging higher 
rates in New York State than hereto- 
fore, may give some of your readers the 
impression that it is not justified. That 
the companies must charge higher 
rates will be evident on considering the 
increased liability imposed upon em- 
ployers by the two acts, Chapters 352 
and 674, which become effective Sept. 1. 

The liability of employers is incredsed 


in two ways. In the first place, the 
fellow-servant and assumption of risk 
defenses have been practically de- 


stroyed and the burden of proof of con- 
tributory negligence has been put upon 
the employer. This radical change in 
the law affects all employers. In the 
second place, in certain employments 
determined to be especially dangerous 
the employer becomes liable to pay to 
an injured workman, or if the workman 
is killed then to his dependents, com- 
pensation whether the injury was 
caused by the fault of the employer or 
the fault of the workman. Hitherto it 


has been necessary to show that the 
employer was at fault in order to re- 
cover damages. No recovery could be 
had under other circumstances. As the 


law has stood heretofore, but one work- 
man in eight recovered anything; under 


the new law all, or nearly all, workmen 
injured in the employments named in 
the law will receive compensation. The 
exception is due to the waiting period 
of two weeks after the injury, during 
which no compensation is to be paid. 


Eight employments are determined to 
be especially dangerous, and as several 
of these eight employments run through 
practically all industries, every em- 
ployer will be liable to pay compensa- 


tion in certain cases. Employes are 
not compelled to accept the compensa- 
tion provided. They may, if they 


choose, sue under the common law and 
the employers’ liability statutes in- 
stead. Owing to the preservation of 
this right of action and to the lack of 


clearness in the law as to just what 
employments are covered, much litiga- 
tion is likely to result. 

The Elective Feature. 


In addition to the foregoing compul- 
sory features of the law there is a per- 
missive or elective feature. Employers 
and employes may enter into an agree- 
ment under which the employes sur- 
render their rights under the common 
law and statutes in exchange for the 
benefits of workmen’s compensation on 
the same scale of benefits as in the 
compulsory law. It is dowbtful whether 
this elective feature will be largely 
availed of. A similar law has been on 
the statute books of Massachusetts now 
for over two years and has not proved 
attractive to employers or employes. 
The method prescribed in the New York 
law for obtaining and recording con- 
sents to the plan is cumbersome to a 
degree. 

Your article gives the impression that 


litigation will eventually be much di- 
minished as a result of the new laws 
This is very doubtful. Human nature 


| will remain the same, and many injufrea 


| workmen will be tempted by the possi- 


|law and employers’ 
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ble large recoveries under the common 
liability statutes, 
and casting aside the smaNer though 
| certain compensation, will elect to take 
The 
| purpose of the law will thus largely be 


| defeated, Since the employe retains the’ 


right to choose his remedy, the “am- 
bulance chaser” will have as fruitful a 
field of operation as ever. 

No Money in the Business. 

As a matter of fact, the liability in- 
surance companies have never made 
any money on their business. The 
rates have never been equal to the 
losses and expenses, and have never 
kept pace with the increased liability of 
employers. In life insurance and fire 
insurance, the conditions surrounding 
risks have constantly grown better, ow- 
ing to improved sanitation and greater 
medical skill in the one case and im- 
proved construction and equipment of 
buildings and better fire departments tn 
the other. The liability insurance com- 
panies have sought to improve the risks 
they insured by inspections and in- 
structing employers how to prevent ac- 
cidents, but the improvements so 
effected have been more than offset by 
the greater liabilities imposed by law 
on employers. What money the 1lia- 
bility insurance companies have made 
has been made from other branches of 
their business. The buying of lawsuits. 


which is what liability insurance is, has 
not proved remunerative to the com- 
panies. 


Much criticism of the companies and 
of their high expense ratio is due to a 
misapprehension. First of all it should 
be recognized that the vusiness is a re- 
tail one. One policy is sold at a time, 
and then not at a company’s own place 
of business, but at the place of business 
of another. Second, the companies 
have been under a heavy expense be- 
cause they have had to seek business 
Employers did not seek them. Third, 
the companies must defend employers 
against suits to enforce claims not 
recognized by the law and suits to col- 
lect damages far in excess of what will 
be allowed by the courts. It is the 
fighting of what are held under the law 
as unjust claims that makes so much 
litigation and so much expense. The 
waste is due to the system instituted 
by the community, and not to the com- 
panies. It would be far better to cut 
off entirely from employes any rights 
of action under the common law and 
employers’ liability statutes and give in 
lieu thereof adequate benefits under a 
workmen’s compensation law. Such an 
arrangement would probably put a stop 
almost completely to litigation and the 
great waste consequent upon it. But 
tu.ere are constitutional difficulties that 
probably could not be overcome. 


TO STUDY CONDITIONS ABROAD. 








C. H. Boyer Will Investigate Workmens 
Compensation Insurance—May In- 
troduce Innovations Here. 





C. H. Boyer and wife of the General 
Accident, sailed on the “Adriatic” last 
Wednesday. They will spend some 
time at London, and about twelve days 
at Perth, Scotland. 

Mr. Boyer states that he is going to 
spend three weeks looking into Work- 
men’s Compensation Insurance as it is 
being written in Great Britain and 
other countries. The Genera] Accident 
has quite a large volume of this class 
of business in Great Britain, as well 
as other countries, which affords an ex- 
ceptional opportunity to secure the 
necessary experience with this line of 
business. The General Accident is now 
writing a very large volume of Factory 
Insurance, which might in a way be 


compared with Workmen's Compensa- 
tion. 

There is no doubt but that Mr. Boyer 
will have some improvements on the 
old form of insurance, or something 
new, which will likely be given the pub- 


lic, on his return. 





A Pleasant Remembrance. 


As a recognition of faithfulness 
loyalty of tne 


and 
home office force of the 
Continental Casualty Company, Pres- 
ident H. G. B. Alexander, gave all the 
employes a mid-summer “Continental” 
lawn fete at the Colonial Club, Grand 
Boulevard, last Saturday evening. 
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LEGAL LIABILITY DECISIONS 


CORRECT PAYROLL UNNECESSARY. 


Disease Contracted by Employe—Cause 
of Action not Assignable—Pre- 
mium Basis. 


Briefs of recent decisions affecting 
liability insurance summarized by the 
Insurance Green Bag of Chicago, are 
given herewith: 

Correct List of Employes not Necessary 
—Agent Held to Have Authority to 
Waive Policy Provision. 

The policy provided that a list of employes 
shall be attached to it. Second, that in mat- 
ters relating to the policy no person except 
by written consent of the president can 
waive or change any of the conditions of the 

contract. 

This case was before the St. 
ot Appeals and was won by the company 
for want of proper allegations on the part 
of the plaintiff. In the second trial there 
was testimony on the part of the company 
that a list of names of employes was at- 
tached to the policy. The plaintiff proved 
that a list was made subsequent to the de- 
livery of the policy which was incorrect and 
that plaintiff insisted upon the use of the 
ist as shown by the payroll. One Clark was 
snbsequently employed and died as a result 
of an injury within twenty days after the 
beginning of his employment. The agent 
eollected the premium containing the em- 
ploye’s pro rata contribution and that at the 
time the premium was collected Clark’s 
name did not appear upon the list. The 
agent knew of the accident at the time but 
as the death was not definitely known sug- 
gested that he would give notice required by 
the policy not having at the time the 
company’s blanks for the purpose of notice. 
The principal question in the case was 
whether the agent had authority to agree to 
a modification of the policy terms. In this 
trial there was judgment for plaintiff which 
the Springfield Court of Appeals (Mo.) affirm- 
ed, saying in part: 

“This company was 


Louis Court 


organized under the 
laws of a foreign country and had establish- 
ed an office in the United States. The pro- 
vision of the policy that notice or knowledge 
to any other person that the president, of 
any fact relating to the policy, should not 
be notice to the company cannot be upheld 
under the decisions of the Courts of the 
State. * * * in making contracts, the parties 
are suposed to take into consideration exist- 
ing and surrounding circumstances. It must 
be known by the parties that a list of the 
names of the employes of plaintiff would not 
long contain a correct list of the names of 
the men in its employ; changes in all prob 
ability would be made from ti to time 
This theory and understanding the par 
ties is carried cut by the letter of the gen- 
eral agent heret« ‘fore referred to, from which 
we learn that in July following the making 
of the policy another list of names was sup- 





plied. In making up these lists from time to 
time, the company must have relied upon 
some agent to act for it, and it seems but 
natural that that duty should have heen 
dedicated to Mr. Bishop, its genera! agent. 
And it is not necessary to rely entirely upon 


regarding 
provisions in 


above announced, 
agents to waive 


the doctrine 
the powers of 


the policy, notwithstanding the policy con- 
tains a provision denying such power to hold 
the company liable to the arts of its gen- 
eral agent in this case, as the measure of 
the responsibility of the principal for the 


acts of the agent are not measured alone by 
the terms of the original power conferred on 
the agent, but also by the subsequent power, 
written or parol.expressly conferred, or such 
as is necessarily implied from the conduct of 
the principal, and of agent with his know- 
ledge, and from the course of business which 
estop the principal from denying the power 
of the agent to do the particular act relied 
on.”’ 
Zine Co. ¥ 


United Gen. Ace'dt 
Rep. 
- 7. 


(Mo.) 836. 
s ° 


Assur. 
Corp. 128 S. W 


Disease Contracted by Employe is In- 
cluded in Policy Though not Stip- 
ulated in Schedule. 

An employe of insured was charged with 
of horses suffering from glanders. 
Ile had no notice of the from which 
the animals were suffering and in course of 
his employment contracted the disease. The 
policy contained schedules of employment 
inder which the company was to he held 
1 and were limited to duties within the 
actory, shop or yard The stables were a 

part of the plant 

The liability insured against was that “inn 
posed by law upon the assured for damages 
yn account of bodily injury or death acci- 
entally suffered by any employe.” pon 
sult by the employe for damages for negli 
gence, the insured notified the insurance 
company to defend, which it declined to do 
The case was tried on stipulation without a 
jury and the court found for the plaintiff in 





ises ase 


a 


considerable sum which the Supreme Ju 
‘ielal Court Massachusetts affirmed, say- 
ng in part 

It is clear, we think.that the infection which 
caused the disease which Barry suffered was 
due to accident It was in the nature of an 


accident that he was set to 
cleaning after horses that 
ind it was in the 


he heeame 


work wpon or 
had the glanders, 
nature of an accident that 
infected with the disease. * © *® 
accident that the workman in 


‘It was an 





dealing with the wool was brought in con- 
tact with that which might infect him with 
this disease of anthrax, and it was a further 
accident that the disease attacked him.’ If 
the disease was the result of an accident 
then we do not see why it does not follow 
that the bodily injury which Barry suffered 
as the result of the disease was not acci- 
dentally suffered, nor why the case does not 
come within the terms of the policy. The 
language is ‘bodily injuries accidentally suf- 
fered.’ It hardly could be broader. e in- 
tention is, as has been said, to afford full 
protection and indemnity to the assured. 
Any accident that causes bodily injury in 
any way is included. ily injury is more 
commonly associated perhaps with physical 
force of some sort, but im the absence of 
anything in the policy limiting it to that we 
do not see how or why it can or should be 
so restricted. A liability growing out of an 
accident which results in infecting the work- 
man with a loathsome and dangerous disease 
and thereby causes him great and perhaps 
lasting physical injury would seem to be as 
inuch within the spirit and intent of the con- 
tract as if the injury had been caused by a 
blow or some other equally obvious mani- 
festation of force. As was said by Lord Hals- 
burg in Brintoa, Ltd. v. Turvey, (1905) A. C. 
250, 233, the anthrax case, ‘when some affec- 
tion of our physical frame is in any way in- 
duced by an accident, 
guard that we are not misled by medical 
phrases to alter the proper application of 
tue phrase ‘accident causing injury,’ because 
the injury inflicted by accident sets up a 
condition of things | which medical men 
describe as disease.’ 

“= for the plaintif?, 

H. P. Hood & Sons, Inc. v. Maryland Cas- 
ualty Co. 92 N. E, Rep. (Mass.) p. 329. 








HOW THEY OCCUR. 


Employers Liability Gives Description 
of Accident and Nature of Injury 
from Claims Filed. 


The average individual is quick to 
consider himself free from possibility 
of injury aue to accident. It can always 
happen to the other fellow, “but to me 
—never.” Nevertheless accidents hap- 
pen in remarkable and unexpected 
ways. 

The Einployers Liability Assurance 
corporation, gives a few instances of 
accidents occurring recently to individ- 
uals carrying policies with the company 
and the nature of the injury, which we 
give herewith: 

Thrown from horse; hernia, 
strained knee—Back-firing of 
automobile; 
off sidewalk: 
down cellar stairs; right wrist broken— 
Fell through trapdoor; two ribs frac- 
tured and knee injured—While bathing, 
fell off steps into pool ;scalp wound and 
vroken right shoulder—Struck by auto- 
mobile; right shoulder dislocated and 
other severe injuries—Thrown off car: 
left knee injured—Fell against. iron bolt 
on automobile; rib broken—Automo- 
bile, in which was riding, struck post; 
nose fractured—Stepped from automo- 
bile on loose stone; ankle sprained— 
Fell down stairs; ankle sprained—in 
stepping from walk, fell; skull fractur- 
ed—Stepped into open ce!lar-way; leg 
broken—Thrown from horse; left arm 
broken—Cut in performing 
infection, blood poisoning—Wrist 
struck in cranking automobile: wrist 
broken—Scaffold broke on which he 
was standing; two ribs broken and 
shoulder Stung by insect; 
blood poisoning—Automobile overturn- 
ed; two ribs fractured, hand lacerated 
—Fell down steps; kneecap injured— 
While driving street car, ran into car- 
riage; scalp cut and internal injuries— 
Fell from automobile; arm broken—Au- 
tomobile collided with train: very 
serious injuries, may prove fatal—Slip- 
ped and fell while playing basket ball: 
knee fractured—In automobile _ col- 
lision; killed—Playing ball; left thumb 
broken—Fell and struck knee on side- 
walk; knee dislocated—Fell off scaf- 
fold; ankle sprained—Hit by baseball; 
nose fractured—In automobile  acci- 
dent; 
tured—Shot by pistol; killed. 


engine, 


ankle 








Contracts Renewed. 

Walter Le Mar Talbot, president of 
‘he Philadelphia Casualty Company, an- 
rounces the renewal of contracts with 
'tugo Nettle, as manager of the plate 
glass defartment, at 
and F. Seymour Giles, as 
the department for New York City. 


we must be on our | 


arm fractured—In stepping | 
Sprained—Fe!! 


Spurred to Supply Added Protection to 
Employes. 


Good effects of the Norris employers’ 
liability law, passed at the last session 
of the Ohio General Assembly, are seen 
in the activity displayed by large em- 


ployers of labor throughout the State in 


making their plants safe. This is 
especially true in Columbus, 
nearly all the large industrial - firms 
have employed experts to go over the 
plants to point out defects and indicate 
places for necessary safety devices. 
The new law is very drastic in its pro- 
visions, and as it does away with con- 
tributory negligence and assumption of 
risk on the part of employes, the em- 
ployers recognize the necessity of reduc- 
ing danger to the minimum. As the| 
result of present activity, the statute is 


expected to result in lifting Ohio to the | 


front rank in the way of safe factories. 





and also | 


operation: | 


thigh bone, kneecap and leg frac- 


the home office, | 
manager of | 


where | 


From the figures of State Bank px. 
aminer, W. B. Skelton, the shortaze in 
the accounts of the York County Say. 
iugs Bank of Biddeford, Me., may reach 
$350,000 instead of $100,000, as at first 
reported. 


‘The Employers’ Liability — 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the Worl: 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Bullding, 
33 Broad Street, Boston, Mass, 


ACENTS WANTED 














ACCIDENT 


LIABILITY 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 


- - - - BOILER 





AUTHORIZED CAPITAL - 


LIBERAL CONTRACTS TO AGENTS 


- ONE MILLION DOLLARS 











T. J. FALVEY, President 


New 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 


JOHN T. BURKETT, Secretary 


York Office, 27 Pine St. 








from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., . 
Assets, $255,424.83 


MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary \ 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








Capital and Surplus..... 


Plate Glass, Steam Boiler, Fly Wheel, 
Liability 


ROBERT J. HILLAS, Vice President and Sec, 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 


Losses paid to January 1, 
This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Gollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


penned OFFICERS...... 
GEORGE F. SEWARD, President 


$ 9,598,924.02 
3,564,229.90 


1910.... 31,395,063.21 


Employers. Public, Teams, Workmen's 


HENRY CROSSLEY, Asst. Secretary 





GEORGE W. ALLEN, 3rd Asst. Secretary 
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AGENTS MAY BIND COMPANY 


VOLUNTARY EXPOSURE DEFINED. 





Decisions on Important Points Under 
Accident Policies—Construing 
lowa Statutes. 


From the Insurance Green Bag of 
Chicago, we have received the follow- 
ing briefs of decisions pertaining to 


claims under accident insurance 
policies: 
Renewal of Policy Complete Without 


Payment of Premium Through 
Course of Dealing Between 
Insured and Agent. 

An agent had plenary power under instruc- 
tions of his client to “never let a policy ex- 
pire unless he was told to.” The agent kept 
all policies of insured in his own safe and 
when insurance of any kind was effected or 
renewed, the policy was left in the posses- 
sion of the agent who sent a bill to the in- 


surel and same was paid in due course. An 
accident policy expired February, 1908. The 
company sent a renewal receipt which was 
attached to the policy and a bill sent to in- 


sured thirty days thereafter or ore day prior 
to t accidental death of insured. The 
premium Was not remitted. 

seneficlary claimed that the insurance was 

force by reason of instructions and course 
ing on the part of agent. The com- 
contended that such course of dealing 
limited to existing policies and not ex- 
policies. In the lower court the com- 
was non-suited and the case brought 
> Supreme Judicial Court of Maine, on 
f exceptions,which exceptions were sus- 

The court said in part: 

would acknowledge receipt of proof 
of loss under policy No. X 12680, and re- 





new agreement No. A 29650, insuring 
Henry Washburn, of Bingham, Me., in the 


U. 8. Casualty Co. of N. Y. In writing that 
lett he must be deemed under the statute 
t e been ‘in the place of the Company 
in respects regarding the insurance ef- 


fecteu by him,’ and his acts and declarations 
in that behalf were the acts and declarations. 
of t company. The letter was not intro- 
duce is a new and independent agreement 
by ich the company would be bound, but 
as ¢ lence of the agent’s understanding of 
th irpose and effect of the transactions 
up vhich the plaintiff's claim of renewal 
is sed; and the fact that the agent was 
‘fo iden by the company to nrake any 


ent in relation to the matter’ after 
“ath of the insured is entirely im- 
l * It is contended by the de- 





fendant, however, that the ‘explicit instruc- 
tions’ from Washburn ‘never to let a policy 
expire’ must be restricted in their applica- 
t then existing insurance contracts, 


ind that they cannot be extended to new 
contracts of insurance that might afterward 
be made. But there is nothing in the 
ngunge of the instructions which calls for 
limited interpretation. They would 
u! itedly have been held applicable to a 
ne nd original policy of fire insurance; 
ey may with equal reason be held ap- 
le to a policy of life or accident in- 
e. * * * The renewal receipt to con- 
» the policy in force another year had 
received by Mr. Griffin from the home 
ind deposited by him in Mr. Wash- 
burn's pigeon hole in the safe. In so doing 
le dealt with this evidence of renewal pre- 
cisely as he dealt with the original policy 
and with all other policies issued to Mr. 
Washburn. He had performed his duty as 
rent of the defendant, and as custodian of 
policies and evidences of renewal he was 
acting as agent and trustee of the insured. 
There was no incompatibility between 
» separate and distinct duties. The re- 
newal receipt as well as the original policy 
was legally delivered to the insured.” 
Washburn v. U. 8S. Casualty Co., 76 Atl. 
Rep. (Me.) 904. 















Death by Attempted Rescue Covered 
Voluntary Exposure Defined. 

“A miner was overcome by gas. A fellow 
workman went to his rescue and was him- 
self overcome in the attempt and died as a 
result of inhaling noxious gas. The policy 
covers death of employes, ‘suffered directly 
through external violence and accidental 
means,’ and did not cover ‘injuries of which 
there is no visible mark upon the body.’ The 
policy was taken by the mining company in 
its own name, but the premium was obtain- 
el from the employes for whose benefit the 
policy was issued. The company gave notice 
of the death and all the circumstances ap- 
pertaining thereto upon the blank furnished 
by the company. A question was made about 
the sufficiency of notice and proofs, but the 
Same is not material to th case except 
that the court ruled that while the giving of 
hotices and furnishing of proof are distinct 
and separate acts the proof of death season- 


~ably made may serve the purposes of both 


when the statements of facts are sufficient. 
The administrator of the deceased employe 
brought suit. Liability was denied on the 
fround that there was exposure to unneces- 
sary danger in violation of the contract. The 
other objections by the company about the 
cause of death and that there was no visible 
mark on the body were considered not ma- 
terial to the ease in view of the decision. 
There was judgment for the plaintiff and 


the company moved for a new trial, which 
Was denied. 


The Supreme Court of Mon- 





tana affirmed the denial for a new trial, say- 
ing in part. 

“Contention is made that recovery cannot 
be had because it appears affirmatively that 
Pinazza voluntarily exposed himself to un- 
necessary danger, within the meaning of 
Paragraph 10 of the General Agreements. * * 
The law has so high a regard for human life 
that it will not impute negligence to one 
who attempts to save it, unless the attempt 
be made under such circumstances as to con- 
stitute it rashness in the estimation of pru- 
dent persons. * * * Thus stated, the rule is 
broad enough to cover, not only an attempt 
to save life under spontaneous impulse, 
aroused by sudden and unexpected peril, 
and without thought or caculation of the 
chances of injury or loss of life to him who 
makes the attempt, but also an attempt 
which is made after such calculation as the 
circumstances permit; the rescuer acting 
npon the conclusion that he can save the life 
without the loss of his own. In the latter 
case the exposure is voluntary in a sense,yet, 
if under the same circumstances a prudent 
man would obey the impulse to save a life, 
the exposure ought not to be held to be 
voluntary, within the meaning of the con- 
tract. At any rate, the danger is not under 
the circumstances unnecessary. This rule we 
think is fairly deducible from the adjudi- 
cated cases.” 

DaRin v. Casualty Company of America., 
108 Pac. Rep. (Mont.) 649. 

7 *¢ 


Beneficiaries Eligible in Stipulated 
Premium Certificates Under the 
Statutes of lowa Defined. 


Insured designated as beneficiary a cer- 
tain church which was named in the policy. 
In another sub-division of the policy the as- 
sociation agreed to pay ‘“‘to the beneficiary 
hereinafter named if surviving, otherwise to 
the executors, administrators or legal rep- 
resentatives of the insured $1.000, etc.’’ In- 
sured met his death at the hands of some 
person unknown and his administrators 
brought action to recover amount of certifi- 
cate. The company demurred to the peti- 
tion claiming the policy void under the stat- 
nte of Iowa. The lower court sustained the 
demurrer and rendered judgment for the 
association which the Supreme Court of Iowa 
reversed, saying in part: 

“The contract is that subject to all the 
conditions of the certificate the association 
‘will pay the assured the following benefits;’ 
and among the benefits named is a death 
benefit which is to be paid ‘to the benefici- 
ary hereinafter named, if surviving,’ 
wise such benefit is to be paid ‘to the exe- 
eutors, administrators or 
tives of the assured.’ * * * The certificate 
does therefore contemplate that, under cer- 
tain conditions, the death benefit may be 
payable to the administrator of the assured. 





other- | 


legal representa- | 


As the provision for payment of death benefit | 


to the church was under the statute invalid, 
wethink the case is one in which the benefici- 
ary did not survive within the meaning of 
the certificate, and that the administrator 
was therefore entitled to recover. * * * 
“We reach the conclusion, therefore, that 


the issuance of the certificate in this case | 


was not prohibited by Code No. 1789, and 
that as the beneficiary named as the person 
to whom the death benefit was made pay- 
able was not qualified to receive such bene- 
fit, the administrator of the estate of the 
deceased member was entitled to recover, 
especially in view of the general provision 
of the certificate that the benefits specified 


were payable to the assured, and the special | 


provision that, if the beneficiary named 
should not survive, the death benefit should 
be payable to the administrator of the as- 
sured.” 

Oliphant vy. Amer. Health and Accident 
Association., 126 N. W. Rep. (la.) 806. 





Cleaning Up at Columbus, Ohio. 


In response to orders by John W.| 


Zuber, fire marshal of Ohio, that all the 
fire traps which for years have made 
the two squares bounded by High and 
Fourth and Chestnut and Naghten 


streets a menace to Columbus must be} 


razed, practically all the property 


owners in the district have notified him | 
that the order will be obeyed and the) 
decrepit structures replaced with mod- | 


ern business blocks and warehouses. 
These two squares are in the heart of 
the wholesale district of the city, and 
for years have operated to keep up fire 
insurance rates in that locality. The 
city health board tried to have the dis- 
tnict improved from the sanitary stand- 
point, but failed, and appealed to Zuber. 


who made an inspection and ordered | 


the rejuvenation of the district. 





Renews With National Surety Co. 


E. M. Wing, president of the Wiscon- 
sin Bankers Association, advises mem- 
bers of the organization that the con- 
tract for surety bonds and bank burg- 
lary insurance previously had with the 
National Surety Company, of New York, 
“had been renewed for another year at 
the same rates.” 








ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 

















The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 





AcCDINT INSU Rance comPin” 
af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 

















INSURANCE BROKERS! 
Place your SURETY and CASUALTY 
business in the ‘‘ EMPIRE”’ 


CAPITAL, $500,000 


Business producers not now under contract wanted for open territery 





Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 


E. O. BURGAN, 
for Protection to Policyholders M. 


anager 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


Chartered 1874 
E 
On ay. CCIDENT 


ONAL TAS POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 
OF LONDON, ENGLAND 
Head Office _ F. J. Walters 


GLASS 
AND 


















CHICAGO Resident Manager 
ee 45-49 Cedar St. 
ef. W. LAWSON New York 


Gen’l Manager - SEES 
hati Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,—————- 
————New Engiand 


Liability, Accideat, 
teaith, Credit, Burglary 
and Steam boiler 
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Established 1869. 


THE EASTERN UNDERWRITER 


September 1, 1919, | 














CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Cver $1,000,000 


For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 


r 

















EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 








Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 


= 


‘STOCK SALES MANAGER WANTED 


We are desirous of securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 














Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 





Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 


Assets - - - 


Reserve - ‘ 7 
Capital + * . $300,000 00 


SURPLUS - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 














New York New Jersey Pennsylvania New England 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


No overhead writing. 
Five special agents. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 





LIFE | 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACCENTS 
A Live Office—Managed by 


Experienced Insurance Men 


10 WALL S’TREET 
NEW YORK 


WE HANDLE ALL LINES | FIRE . 











“CASUATT] 





PHONE 554 RECTOR 














